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e+e two reasons why 
Gallun’s Cretan Calf 
is the leather that 
sells your shoes 


The question of which shoe to buy is quickly answered 

once he lays eyes on this shoe — or any shoe — fashioned 

from distinctive Cretan Calf. For in this fine leather he 

sees a rich warm color — the natural beauty of a lustrous, 

unglazed finish — the effect of clean, crisp punching and pinking. 

And if the gentleman has a yen for unusual comfort, there’s a 

real treat in store for him. Cretan Calf is glove-soft from the first 

wearing, and —like all the famous Gallun vegetable tannages — it 

always remains supple and soft, despite repeated wettings and dryings. 
Build a following among men who appreciate fine footwear. Be sure y4.“*°—— 

to check the Gallun numbers in your orders to leading manufacturers. 1 
A. F. Gallun and Sons Corporation, Tanners, Milwaukee, Wis. 
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smooth, but not glared 


OTHER FAMOUS Cab TANNAGES 








NATIONALLY ADVERTISED 


B. F Goodrich 


SHOE PRODUCTS 


B. F. Goodrich slipper heels eliminate 
finishing, speed up production 


HE B. F. Goodrich Keyscroll slipper heel has been 
specially made to give you better application at 
reduced cost— 
Shape assures tight edges because Keyscroll heels 
are Cut to give tight fit and pleasing line at counter. 


Outside or inside attachment will be tight and rigid 
without cement. Any combination of screws or nails can 
be used. Heel takes high gloss—no finishing necessary. 
More cushion—more wear for your customer with 
Keyscroll heels because there is more rubber where heel 
shock and wear are greatest. 
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Just another example of the many quality products made 
by B. F. Goodrich for use in the manufacture and repair of 
shoes. Catalog or additional information sent on request. 


The B. F. Goodrich Company, Dept. SP-17, Akron, Ohio 


Please have your representative bring me samples of Keyscroll slipper 


heels (] 


Send me complete catalog [_] 


Name eee 





City Se a ee Oe 


- Eee 


LEATHER and SHOES 

















How your dollars 


STRIKE BACK 
AT CANCER 


’ 





through 


RESEARCH 


that saves lives 


In the past six years, the Amer- 
ican Cancer Society has de- 
voted $16,856,000 to the sup- 
port of Research, chief hope of 
millions of threatened cancer 
victims. Science has given us 
improved techniques in diag- 
nosis and treatment that have 
saved thousands of lives. Your 
contribution to the Society also 
supports Education and Serv- 
ice to the cancer patient. 


AMERICAN 
CANCER SOCIETY 


Mail your contribution to 
“CANCER” in care of 
your local post office 
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Coming Events 





Aug. 2-6, 1953—National Luggage and 
Leather Goods Show. Sponsored by Lug- 
gage and Leather Goods Manufacturers of 
America, Inc. Hotel New Yorker, New York 
City. 


August 17-19, 1953—Allied Shoe Products 
and Style Exhibit. Hotel Belmont-Plaza, 
New York City. 


August 18-19, 1953—Showing of Amer- 
ican Leathers for Spring and Summer, 
1954. Sponsored by Tanners’ Council of 
America. Waldorf-Astoria, New York City. 


Sept. 6-11, 1953—Annual Meeting, Inter- 
national Union of Leather Chemists Soci- 
eties. Barcelona, Spain. 


October 11-14, 1953 — Canadian Shoe 
& Leather Convention and Shoe Fair. Spon- 
sored by shoe manufacturers, shoe sup- 
pliers and tanners. Mount Royal Hotel, 
Montreal. 


Oct. 21, 1953—Annual Fall Meeting, Na- 
tional Hide Association. Edgewater Beach 
Hotel, Chicago, III. 


October 22-23, 1953—Annual Fall Meet- 
ing of Tanners’ Council of America, Edge- 
water Beach Hotel, Chicago. 


Oct. 26-29, 1953—National Shoe Fair. 
sponsored jointly by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association at the Palmer House 
and other Chicago hotels. 


Nov. 29-Dec. 3, 1953—-Popular Price Shoe 
Show of America showing of footwear for 
Spring and Summer 1954. Sponsored by 
National Association of Shoe Chain Stores 
and New England Shoe and Leather Asso- 
ciation. Hotels New Yorker and McAlpin, 
New York City. 


Feb. 14-16, 1954—Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherlands 
Plaza Hotel, Cincinnati, O. 


March 1-2, 1954—Showing of American 
Leathers for Fall and Winter 1954. Spon- 
sored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


Oct. 28-30, 1954—Annual Fall Meeting 
of Tanners’ Council of America. Edge- 
water Beach Hotel, Chicago. 
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“Celastic’* Box Toes “az, 


Give Lasting Comfort 


At work, at play and in the home — from the heaviest 
° , , ° : Smooth Toe Linings — Mr. Charles Kenney, a member 
mens Ww ork shoes to women s high style footw car — of the Boston Fire Department assigned to Rescue Com- 


ee ic? : is , pany No. 3, says: “I wore these shoes on duty ond off 
Celastic box toes give the kind of toe comfort that in all kinds of weather and never had a moment's dis- 


leads to repeat sales. comfort from loose linings in the toe” 


The bond made by “Celastic” between doubler and 
lining forms a light yet extremely durable toe. “Celastic” 
gives shoes built-in wrinkle-free comfort in the toe area 
that the retailer and his customers can count on. Every 
shoe made with “Celastic’” gains in style preservation and 
toe comfort at surprisingly little cost. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS *Celastic’’ is a registered trade-mark of the Celostic Corporotion 
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} VERYONE pretty much agrees that 
f the automotive industry is one of the 
‘most progressive in terms of public 
\ relations. By clever promotion and 
' publicity it manages each year at a 
given time in every major city to 
' arouse a public sense of eager antici- 
‘ pation concerning the new models. 
. It never fails to keep the public aware 
. that the industry is constantly striv- 
- ing to serve the public interests and 
' desires in car styling, safety, comfort, 
economy, etc. 
For example, today when you buy 
a new car you shortly receive in the 
mail an attractive little booklet en- 
titled’ “Bouquets and Brickbats.” It 
is actually a simple questionnaire 
_ asking, “How do you like your new 
car?” The questionnaire is prepared 
by an organization of statistical an- 
alysts in Detroit. The questions con- 
_cern styling, performance, comfort, 
, economy, etc., of your new car. 


Obvious Results 

The accomplished results are ob- 
vious. The public is given the feeling 
that its opinion counts, that it is par- 
ticipating in the decisions as to how 
cars will be built. The public is made 
to feel that it counts, that it is being 
consulted. As to the industry, it ob- 
tains an excellent insight into public 
opinion concerning its products; not 
only the likes and dislikes, but many 
sound suggestions for new or im- 
proved features as the public would 
like to have them. 

Thus, at little cost the automotive 
industry achieves a stupendous pay- 
off, both tangible and intangible. 

It strikes us that this could repre- 
sent an enormous opportunity if ap- 
plied to the shoe industry. There are 
few consumer products which are as 
subject to controversial opinions in 
the public mind as are shoes. We 
recall a Gallup poll of several years 
ago, whereby one-third of those polled 
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All sound business today operates on the simple, 


basic theme: give the public what it wants. Shoe 


business, too, might try 


ASKING 


expressed some dissatisfaction with 
their shoes: perhaps with the fit or 
the comfort or the wear; or dissatis- 
faction with the store or the sales- 
man. If the cross-section was rep- 
resentative, it meant that some 50,- 
000,000 people were dissatisfied in 
some way with their shoes. 

Shoes and shoe people (particu- 
larly store salesmen) continue to be 
the butt of jokes on radio and TV, 


- and in countless published cartoons. 


The gist of most of this “humor” is 
that the public or the customer is 
usually on the short end of the stick. 
One of the most common “jokes,” of 
course, is the one depicting a woman 
kicking -her shoes off in the theatre. 

We see in consumer and profes- 
sional publications a constant flow 
of medical and other information 
concerning feet and shoes which 
leaves the industry in an unfavorable 
light. Some of this information is 
distorted or a rehash of myths and 
old wives’ tales or plain unfounded 
criticism. Nevertheless. it is seen 
and read and believed by millions. 

Everywhere we see this babbling 
conflict and confusion of voices con- 
cerning feet and footwear. And when 
the shoe industry attempts to submit 
its own voice in the hope of counter- 
acting or clarifying these many opin- 
ions, it finds its voice merely caught 
in the din. For today there is no 
more clarity in the public mind con- 
cerning this matter than there was 
yesterday. The fog is not lifted but 
perhaps even denser. 


Fine Opportunity 

Nevertheless, here stands a fine 
opportunity to do a splendid public 
relations job while at the same time 
giving the public a sense of participa- 
tion when it comes to its shoes. 

Suppose the industry were to select 
a test or sample city to try out this 
idea. It would ask the cooperation 
of the city’s shoe stores. About three 
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or four weeks after the customer pur- 
chased a pair of shoes, he or she 
would receive a simple questionnaire 
concerning the shoes—the styling, fit, 
comfort, satisfaction with store and 
salesman, wear, general performance, 
etc. 

More importantly, the question- 
naire would ask the customer his or 
her ideas about footwear in general, 
seeking the answers to the things the 
customer most wanted or expected in 
dress and other types of footwear. 

As with the automotive industry, 
this would be a potent stroke of good 
public relations. And also, it would 
deliver some very interesting public 
views and tangible suggestions that 
might be profitably applied by the 


shoe industry. 


Expanded Public Relations 


If the response was encouraging 
(whether bouquets or brickbats), the 
idea might be expanded on a regional 
or national scale. In so doing, there 
would be a corresponding expansion 
of good public relations. 

All sound business today operates 
on the simple theme: give the public 
what it wants. It is also the founda- 
tion of all good public relations. An 
industry or company or store is suc- 
cessful in ratio to the degree that it 
conforms to this simple formula. 

Shoe manufacturers and retailers 
alike are trying constantly to do a 
better job in terms of public service. 
But there are some relative and 
proved “short cuts” to this goal that 
haven’t yet been tried. The idea sug- 
gested here is one of them. It holds 
every good promise for the industry 
— and, incidentally, just as good 
promise for the manufacturer or 
chain or retailer operating the plan 
on his own. 





Reprints at nominal costs: Up to 100, 10c 
each; 200-500, 5c each; 1000-3000, 214c each; 
5000 or over, 14gc each. 
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DISEASED HIDE 





Figure |: Top photo shows bovine with early symp- 
toms of disease. 
animal and crease marks on thickened skin of the 
neck. Bottom photo is magnified side of tanned 
leather from diseased hide. Note rough, cracked 
grain—defects too deep to be removed by buffing. 


Thickened skin slows penetration of brine into grain 
surface, results in poor curing. 


Note general deterioration of 


X-DisEASE CAUSING LEATHER DAMAGE 


Its prevalence rising, with increasing economic loss to tanners. 
Here’s the first industry report on this mysterious, costly plague. 


By Fred O'Flaherty and William T. Roddy 


tN ag 


Beginning in 1947 there has ap- 


peared in veterinary literature refer- 
ences to the existence of a previously 
little known disease of cattle. This 
disease is characterized in part by a 
thickening of the epidermis of the 
skin which is technically known as 
hyperkeratosis. Because of the mys- 
terious and unknown origin of this 
condition, it is commonly referred to 
as X-Disease. 

The situation was so serious and 
little known that officials called by 
U . S. Bureau of Animal Industry in 
Washington in July, 1948, decided 
that a survey should be made. It 
was reported in the survey that the 
disease was existent in 32 states and 
at that time it was forcing some cat- 
tle raisers out of business. 

This survey reported the examina- 
tion of 26 herds in 20 different coun- 
ties totalling 4,120 cattle of which 
1,295 were affected with the disease 
and 759 of these affected died of the 
disease. A total loss of $110,860 
was estimated. 


Tanners’ Council Research Laboratory 
University of Cincinnati 


It is a mysterious disease (still so 
in 1953) affecting more especially 
young cattle, with a high mortality 





Figure 2: Neck and shoulder area of bovine 
with advanced case of X-Disease. Impossible 
to produce acceptable leather from this hide. 
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rate. The cause is unknown but pos- 
sibly it is due to an undiscovered 
virus or some toxic food factor. No 
evidence of contagiousness has been 
observed. 

The animals have a high temper- 
ature, become depressed, lose their 
appetite, have a discharge from the 
eyes and salivation from the mouth. 
The most outstanding symptom is a 
roughness and thickening of the skin, 
especially the outer layer (epidermis) 
which has suggested the name Hyper- 
keratosis. (See Fig. 1) 

In animals which have been au- 
topsied there are many _ internal 
lesions, such as thickening of the mu- 
cous membrane in the mouth and 
throat, thickening of the endodermal 
lining of bile ducts, and involvement 
of the kidneys. Figure 2 is the neck 
and shoulder of an advanced case of 
X-Disease. 

The cure is as unknown as the 
cause. Good treatment and hygiene 
are the most general treatments, to- 
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Figure 3: Photomicrograph showing inverted hair follicles on diseased 
calfskin, seriously marring the grain of the skin. 


Figure 4: Photomicrograph showing loose heavy skin; in center a 
deep-pitted area where skin is scuffed off by disease damage. 








gether with any treatments to combat 
the general disturbances. 

About 1947 and to 1950 the 
Tanners’ Council Research Labora- 
tory had brought to its attention a 
condition in calfskin leather where 
a fuzzy condition of the grain was 
seen. At first glance it appeared to 
be fine hair. It was very evident in 
the blue chrome stock at the time of 
splitting and shaving. When the 


leather was dyed it was noticed that 
the fine hair-like projections on the 
grain dyed differently than the skin 


did. 


Microscopic examination revealed 


that these hair-like projections were 
not hair but inverted hair follicles as 
is shown in Figure 3. In calves the 
process of hyperkeratinization was 
occurring in the hair follicles about 
half way down the length from the 
surface of the epidermis to the bot- 
tom. When liming has been com- 
pleted and a generally satisfactory 
unhairing was possible, the hair in 
the involved areas of the skin would 
remain tighter than the average and 
the mechanical pulling of the unhair- 


Figure 5: Grain of a diseased calfskin, show- 
ing prominent marks of hair follicles left 
after beaming, leaving rough surface. 
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ing or scudding operation pulled the 
hair out with the adhering lining. 
The hair pulls loose or tears away 
and the remnants of hair follicle lin- 
ing remains and extends above the 
surface of the grain, as is shown in 
Figure 3. In the more advanced 
stage of this disease the entire epi- 
dermis may become involved by 
thickening and later cracking and 
becoming infected by other germ 


life. 


Sample Skins Show 


We obtained calf skins from ani- 
mals in which X-Disease or Hyper- 
keratosis was experimentally pro- 
duced in feeding experiments. These 
skins showed the lesions in the more 
advanced stages. The skin in some 
areas had lost hair and bare spots 
resulted. These bare spots were rough 
and crusted with extra thick epi- 
dermal proliferation. We had two 
of these skins made into leather and 
we examined the skin and the leather 
microscopically. 

Figure 4 is a photomicrograph of 
a cross-section of the skin as we re- 


Figure 6: Section of shoulder of diseased 
hide. Note thickened and crusted area at 
bottom which tanner finds in cured stock. 
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ceived it. It will be noted that there 
is an excessive amount of epidermis, 
some of which is loose and appears 
on top and between the hair. In the 
center of the cross-section we see an 
area where the damage has been ex- 
tensive and epidermal tissue has 
scuffed off. The large amount of epi- 
dermis removed is evident in this 
area by the dark line which serves 
as a lining to the depressed area. 

Figure 5 is a surface view of the 
grain of one of these skins. The 
surplus epidermis has been removed 
by beaming before tanning and it 
can be seen that it leaves many very 
prominent hair follicles. The skin was 
rather uneven on the surface having 
many areas depressed. These we 
found where the disease had also 
involved the collagenous (fibrous) 
portion of the skin. 

During the early months of 1953 
increasing complaints have been re- 
corded by tanners who are encoun- 
tering alarming amounts of grain- 
damaged hides. The situation is so 
acute that the disease is being rec- 

(Concluded on Page 36) 


Figure 7: Sole leather from diseased hide. 
Beamhouse work results in showing up of 
marred and weakened surface. 











AT THE LEFT: In a laboratory where temperature and humidity can be 
controlled, research workers measure the strengths of leathers and 
other materials. Right of picture can be seen a specimen sheet of 
leather from which test samples have been cut. PICTURE AT RIGHT: 
Advising shoe manufacturers how to streamline their processes and 
increase output is the job of Satra's Industrial Division. in the fore- 





ground is a last with a time-saving gadget which enables a factory 
worker to fit a shoe upper with the aid of a foot-operated clamp. 
The operator can see the heel in a mirror and put the upper in 
position in a matter of seconds. In the background research workers 
are adjusting a tachograph which records the amount of time re- 
quired by sewing machine operators at various stages of assembling. 


Wor.p’s Top SHOE RESEARCH CENTER 


Britain’s Satra House taking leadership in shoe research 


Brrrar’s 600 shoe manufacturers 
are cooperating on a unique venture 
of major significance. The country’s 
600 shoe manufacturers are concen- 
trating on finding or developing 
shoes that are most ideal in terms of 
foot health and foot growth, as well 
as retaining style value. 

A word used among Britain’s shoe 
manufacturers is “Satra.” It stands 
for Shoe and Allied Trades Research 
Association. This is probably the 
foremost footwear research organiza- 
tion in the world. It is composed of 
a team of topnotch scientists, and 
laboratories with headquarters in Ket- 
tering, Northamptonshire. This organ- 
ization, supported by funds from the 
industry, deals with about 400 prob- 


PICTURE AT LEFT: Here in a physics laboratory at Satra House is a 
testing frame which records the sticking power of adhesives by 
ripping off the sole. CENTER PICTURE: Transparent plastic shoes are 
made by Satra's experts to test for correct fitting. Any pressure on 


lems submitted by manufacturers 
every month, and dealing with every 
aspect of footwear. 

A major project that has been in 
process for some time is that of cre- 
ating the “perfect” shoe for average 
feet. This has required a penetrating 
study and clinical researches dealing 
with the human foot under all con- 
ditions. For example, Satra’s re- 
search men have so far collected the 
measurements of more than 10,000 
feet, and after careful analysis of the 
data have produced a system of last- 
grading on which a minimum range 
of shoes which is claimed can be 
made to fit practically every type of 
wearer. 

But design is only part of the 





problem. Materials and how they 
behave under wear and stress are 
constantly studied. At Satra House, 
chemists and physicists subject leath- 
ers and other shoe materials to hun- 
dreds of tests for waterproofness, flex- 
ing, resistance to acids, etc. 

Experiments with new footwear 
materials, too, are carried on con- 
tinuously. For example, tests are now 
being made on the hide of sea lions 
for consideration as a shoe soling 
material. 

Shoe men from the world make the 
trek to Satra House for the very 
simple reason that it stands as the 
world’s foremost research laboratory 
for footwear research. 


the foot is indicated by a white patch on the skin. PICTURE AT RIGHT: 
This walking machine was designed to simulate the movement of the 
feet during walking. The mechanical legs revolve and “walk” along 
a moving belt running over a rigid platform. 











UPPER LEFT PICTURE: Like other industries, footwear manufacture 
is prone to bottlenecks in various stages of production. One depart- 
ment may be producing faster than a later one can receive. Satra's 
research workers have designed this prototype conveyor to overcome 
this problem. Partly-made shoes arrive at the worker's machine on 
travelling holders and wait in the spiral section (center) to be 
dealt with. After the worker has done his job they are taken 
away up the conveyor. UPPER RIGHT PICTURE: Testing the wearing 
qualities of shoe soles, a worn specimen is inserted in a receptacle 
containing mercury. The volume of the sole is measured by reading 
through a microscope the amount of mercury displaced by the 
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insertion. This volume can be compared with previous readings 
taken before wear. LOWER LEFT PICTURE; Satra's research workers 
arrange for their shoes to be submitted to actual wear conditions. 
One of their shoemakers here examines the resin rubber soles of 
a test pair being worn by a blast furnace worker while molten pig 
iron flows in the sand behind them. LOWER RIGHT PICTURE: Chem- 
ists at Satra House are called on to test manufacturers’ shoes which 
have been attacked by acids, deteriorated through perspiration, or 
rotted because the wearers work in greasy or damp conditions. 


Their reports enable shoemakers to produce more durable footwear. 
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WAGE HIKE 


BAY STATE WORKERS 
AGREE TO 6'/2c BOOST 


Two-Year Contract Affects 
5,000 Workers 


Threat of a strike in Eastern Mas- 
sachusetts tanneries was averted this 
week when representatives of the 
Massachusetts Leather Manufactur- 
ers Association and Locals 10, 21 
and 22, International Fur and 
Leather Workers Union, reached 
agreement on a new labor contract. 

The contract, which provides a 
general wage increase of six and one- 
half cents per hour and additional 
medical henefits, was approved unani- 
mously June 23 by 2500 leather 
workers assembled at a mass meeting 
in Peabody. The increase is retro- 
active to June 8. 


7l4c Package 


Bertram Creese, executive secretary 
of the manufacturers’ group, told 
LeaTHerR ANp SHoks that the agree- 
ment actually provides some 4,000 
to 5,000 leather workers employed in 
47 Massachusetts tanneries with a 
package ircrease of seven and one- 
half cents. Terms call for tanners 
who belong to the worker insurance 
fund to increase their contribution to 
this fund from two to two and one- 
half percent. 

In addition, the workers’ Blue 


Cress plan was increased $5 from a’ 


basic allowance of $7 per day to $12 
per day. Blue Shield benefits, pre- 
viously limited to workers only, were 
extended to all members of the work- 
er’s immediate family. 

The contract, which is effective 
for two years until May 25, 1955, 
provides for a wage re-opening at the 
end of one year or May 25, 1954. 

Over-all increase in wages and 
benefits brings the average hourly 
wage paid workers in Peabody, 
Salem, Danvers, Woburn, Lynn and 
Winchester to nearly $1.90, Creese 
said. 

The new contract cannot be re- 
opened for any purpose other than 
wage re-opening. 

Tanners in the area reported that 
production had been resumed in their 
plants with all workers back on the 


AVERTS LEATHER STRIKE 





jobs. No mention was made of pos- 
sible effect of the increases upon 
leather prices although trade observ- 
ers were of the opinion that many 
local contract tanners would be 
forced to institute increases. 





SURPASS NOT SOLD 


Harold Connett, president of 
Surpass Leather Co., Philadelphia, 
this week told LeatHer Anp 
Suoes that “there is absolutely 
not a fragment of truth in the 
rumor that International Shoe 
Company has purchased or is ne- 
gotiating to purchase Surpass.” 

The rumor of the purchase ne- 
gotiations has been making the 
rounds within the trade for about 
three weeks. But Connett was ex- 
tremely emphatic in his denial of 
it. “Neither we nor International 
Shoe has even dreamed of such a 
deal. There has never been any 
approach on the matter by either 
side. We do not know how or 
where the rumor got started, but 
it is utterly without foundation. 
There is not now, nor has there 
been, any intention of negotiating 
for the sale of Surpass Leather to 
anyone.” 











NEW RUBBER SOLING 
METHOD IS REVEALED 


The current issue of Rubber De- 
velopments, a quarterly devoted to 
advances in the field of rubber, de- 
scribes a new, combination-method 
of applying rubber soles that makes 
obsolescent the conventional proced- 
ure of building the article up on a 
last to its final shape, piece by piece, 
and then vulcanizing it in an auto- 
clave without use of a moulding 
press. 

The essential feature of the ad- 
vanced method is that the bottom is 
bonded to the upper, moulded to its 
final contours and vulcanized in one 
operation. The bottom comprises 
one or more roughly-shaped blanks 
of unvulcanized rubber together with 
other components such as felt fillers, 
a wood heel and a shank, i.e., waist 
reinforcement. All these are bonded 
together in the same process. 

The machines used for producing 
moulded shoes fall into two broad 
categories, a simple type called a 
“sponge machine,” and a more in- 
volved mechanism designated as a 
“pressure machine.” 
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INTERNATIONAL SHOE 
SALES UP 9.1% IN HALF 


Company Sets New Record 
In Production 


Sales of International Shoe Co., 
St. Louis, world’s largest shoe pro- 
ducer, for the six-month fiscal period 
ended May 31 totaled $111,270,800, 
an increase of $9,264,109 or 9.1 per- 
cent above sales of $102,016,690 re- 
ported for the same period a year 
ago, according to Edgar’ E. Rand, 
president of the firm. 

Rand told a group of 500 of the 
company’s executives and department 
heads at a meeting of International’s 
Progress Club in St. Louis that the 
figures do not include sales of the 


company’s subsidiaries, including the 


newly-acquired Florsheim Shoe Co. 
The company set a new high pro- 
duction record for the period by pro- 
ducing 29,934,374 pairs of shoes 
against 26,091,049 pairs during the 
same period of 1952, Rand an- 
nounced, This is an increase of 14.7 
percent and represents slightly more 
than 11 percent of shoes produced by 
all United States manufacturers in 


the period. 


Military Sales Plummet 


“The sales increase,” Rand said, 
“was accomplished despite the fact 
that International’s military sales 
for the first six months of its present 
fiscal year were 79.1 percent less 
than at the same time a year ago. 
Military sales for the six-month 
period in 1953 totaled approximately 
$719,239 as compared to $3,438,757 
for the similar period last year. 

Civilian sales for the first half of 
the present fiscal year amounted to 
$110,551,561, which is nearly $12,- 
000,000 greater than civilian sales of 
$98,577,933 for the comparable pe- 
riod in 1952.” 

Civilian shoe output by the com- 
pany during the first six months of 
the 1953 fiscal year totaled 29,843,- 
442 pairs as comparec to 25,581,107 
pairs during the 1952, an increase of 
4,262,335 pairs or 16.7 percent. 

International’s military produc- 
tion during the six months 1953 pe- 
riod was slightly less than one-fifth 
of military output during the same 
period of 1952, Rand said. The com- 
pany produced only 90,932 pairs in 
the latest period as compared to 
509,942 pairs in the 1952 period, a 
decrease of 82.2 percent. 
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UNITED SHOE REPORTS 
NET GAIN FOR YEAR 


5 New Machines Introduced 
In 1952 


Net income of United Shoe Ma- 
chinery Corp., Boston, after income 
and excess profits taxes for the fiscal 
year ended Feb. 28, 1953, totaled $7,- 
052,680, an increase of $1.2 million 
over the net of $5,794,556 reported 
in the previous year. 

This is equivalent after preferred 
dividends to $2.88 per common share 
as compared to $2.34 per common 
share in the 1951 period. 

In their report to stockholders, Sid- 
ney W. Winslow, Jr., chairman, and 
George R. Brown, president, said, 
“It is to be noted that the high rates 
of Federal taxes based on income 
continue to have a severe impact on 
the operations and earnings of the 
Corporation, in spite of a favorable 
effect of approximately $600,000 in 
our accrual for the current year, re- 
sulting from the income tax treat- 
ment of research expense.” 

The report said that increased shoe 
production in 1952 was reflected in 
improved lease revenues as well as in 
merchandise sales. However, the 
company regards 195] output as ab- 
normally low and that of 1952 as 
more nearly normal and “in line with 
consumption.” 

The report added the corporation 
has appealed the decision rendered 
by Boston Federal District Court in 
the Government’s anti-trust suit 
against United and it is expected the 
case will be argued before the Su- 
preme Court some time during the 
1953-1954 term. 


New Machines 

Under the company’s continuing 
research program, five new machines 
for shoe manufacturing and one for 
shoe repairing were introduced com- 
mercially during the past fiscal year. 
Also, a number of machines and im- 
provements including “long range de- 
velopments related to shoemaking on 
a more automatic scale are in various 
stages of research and development.” 

United’s Research Division today 
occupies an area of 184,000 square 
feet of floor space in Beverly with 
additional laboratory facilities at the 
B.B. Chemical Co. in Cambridge. 

“In the aggregate, the volume of 
business of our domestic associated 
companies showed no significant in- 
crease over last year,” the report 
states. “Dividends received from 
them were slightly greater in the cur- 
rent year. Their earnings in some 
cases were affected by price controls, 
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but none of them was seriously both- 
ered by material controls.” 

Total dividends received from for- 
eign and domestic associated com- 
panies amounted to $2,002,941 as 
compared with $1,932,596 for the 
previous year. Dividends applicable 
to the domestic group of companies, 
amounting to $814,820, show an in- 
crease of $111,680. Amount received 
from the foreign group totaled $1,- 

88.121—a decrease of $41,335. 

Dividends and tax demands in 
May 1952 led the corporation to bor- 
row from certain wholly-owned asso- 
ciated companies. These loans were 
repaid in Feb. 1953. Arrangements 
were made with a Boston bank to 
borrow the sum of $5 million within 
a period of five years if needed. None 
of this was required during the re- 
cent fiscal period. 

On April 3, 1953, there were 26,- 
315 stockholders in the corporation, 
of whom 1,748 were holders of pre- 
ferred stock only; 23,604 were hold- 
ers of common stock only; and 963 
were holders of both. 


Joseph Lanigan Opens New 
Boston Office 

Joseph 5S. Lanigan, former Eastern 
manager of the J. Greenebaum Tan- 
ning Co., has announced opening of 
his own sales office at 107 South St. 
in Boston, where he will operate as a 
leather distributor and wholesaler. 


FIRST HALF SHOE 
OUTPUT NEAR RECORD 


Council Estimate 5.5% Over 
Last Year 

Shoe production in the first six 
months of 1953 will approximate 
266,031,000 pairs, an increase of 
close to 15 million pairs or 5.5 per- 
cent above the same period of 1952, 
the Tanners’ Council estimates. 

The Council figure is based on esti- 
mates of an output of 42,200,000 
pairs in May and 40 million pairs in 
June. 

May production, an increase of 
1.8 percent over May 1952 figures, 
represents the smallest year-to-year 
gain since March 1952. The June 
estimate of 40 million pairs com- 
pares with June 1952 output of 39,- 
747,000 pairs and represents an even 
smaller gain than took place in May. 

The Council also reported that De- 
partment of Commerce data on re- 
tail shoe sales for April 1953 showed 
a decline of 6.1 percent in dollar vol- 
ume from April of 1952. However, 
the 1953 figure was affected by an 
earlier Easter (April 5 against April 
13 in 1952). During March and 
April 1953 combined, all retail shoe 
stores showed a 4.8 percent increase 
in dollar volume over the same pe- 
riod in 1952. 








FANCY BOOTS FOR IKE 








What appears to be a look of consternation on President Dwight Eisenhower's face as he 
looks over extra fancy cowboy boots in his hand is actually one of regret. Boots were 
presented the President by the National Press Club in Washington along with invitation 
to attend the Club's Annual Rodeo. President expressed regret he would be out of town on 
that date. Left to right: Ted Koop of CBS, president of the Club; President Eisenhower; Gib 
Sandefer and Fred Perkins of Scripps-Howard Newspaper Alliance, Rodeo Committee 


chairmen. 
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4-MINUTE SECOTAN PROCESS 
NEARS COMMERCIAL LAUNCHING 


The Secotan Process, the revolu- 
tionary 4-minute tanning method, is 
making “even better than anticipated 
progress” in its pilot plant operations 
being conducted at Eagle-Ottawa 
Leather Co., Grand Haven, Mich., 
according to Secotan inventor, Dr. 
Alexis E. Ushakoff. 

“A number of improvements have 
been introduced since the production- 
scale work began—chiefly improve- 
ments in equipment and streamlining 
of the mechanical aspects,” said Dr. 
Ushakoff. “These improvements have 
helped to make the process even 
faster and less expensive. Various 
changes in equipment design have 
aimed at simplification of the fully 
automatic machinery and equipment 
used.” . 

The equipment, according to Dr. 
Ushakoff, is “radically different from 

_ that used in certain stages of the regu- 
lar methods of tanning.” Conven- 
tional methods are utilized in the 
preparatory stages such as beam- 
house work, dehairing, etc. The radi- 
cal changes in equipment and process- 
ing begin to take place immediately 
after deliming or pickling. Here the 
Secotan Process goes to work. The 
leather is finished, however, by con- 
ventional methods. 


Top Quality 


Dr. Ushakoff said that the leather 
being turned out on the pilot-plant 
scale is “excellent—certainly as good 
as conventional leathers in some 
cases, ard in other instancés supe- 
rior,* The process has been applied 
to almost every conceivable type of 
hide and skin, with gratifying results 


in ali instances. Presently, however, : 


side upper leathers are receiving most 
attention. Ushakoff states that thus 
far “no snags have shown up. Every- 
thing is moving along smoothly.” 

It is expected that within the next 
nine months all tests will have been 
completed so that Secotan-processed 
leathers will be ready for commercial 
launching, “barring any unforeseen 
entry of delaying circumstances.” 

Details concerning the process were 
first presented in a story published in 
the February 21, 1952, issue of 
LeatHer Anp SHoEs. The process 
will sharply reduce labor costs; will 
permit upgrading of tanned leather; 
reduces inventory of leather-in-process 
so that tanners can better gauge their 
stock requirements against market 
conditions at less financial risk; it 
allows for precision quality control. 
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An outstanding feature of the Seto- 
tan Process is the utilization of what 
Dr. Ushakoff terms “nonstrategic” 
organic tanning materials. The proc- 
ess, being a dry tannage, suggests the 
possible use of resin-like or elastomer- 
like tanning materials, such as sili- 
cones, heretofore not used as tanning 
materials. However, regular vege- 
table and mineral tanning materials 
can also be employed, if desired. 

The process works so rapidly (six 
minutes for heavy leathers, four for 
lighter leathers) there there is much 
more effective preservation of the 
fiber structure of the hide or skin 
than achieved with regular tanning 
methods. This permits production of 
superior leathers, and upgrading of 
leathers made from inferior rawstock. 

Officials at Eagle-Ottawa are at 
present meticulously recording all 
details of costs, time, etc., of the 
processing for commercial scale ap- 
plication. According to Ushakoff, 
“these records to date are enormously 
gratifying.” 

MISSING PRIZEWINNERS 

The Boston Boot and Shoe Club 
reports that the following winners of 
prizes at the recent Donovan Memo- 
rial Golf Tournament have not yet 
picked up their awards: Mel Gorevitz, 
R. Johnson, R. Wheeler, F. Harring- 
ton, C. B. Allen, C. L. Ward, R. L. 


Stevens and L. Fisher. 


TANNERS ATTEND 
EXECUTIVE CLINIC 


Management men participating in 
the most recent session of the Execu- 
tive Personnel Clinic in Boston in- 
cluded Harland A. Moore, personnel 
manager of the Eberle Tanning Co., 
Westfield, Pa., and Jack Burns, di- 
rector of personnel at G. Levor & 
Co., Inc., of Gloversville, N. Y. 

The Clinic, one of the most un- 
usual of its type, is held for industrial 
executives concerned with the per- 
sonnel and labor functions of their 
firms. The participating group for 
each clinical session is limited to six 
members while the conference leaders 
group or “faculty” numbers from six 
to eight men, each a specialist. Ses- 
sions include plant visits for on-the- 
spot observation of personnel office 
operation. 

Conference leaders include Virgil 
L. Rankin, president of Virgil L. Ran- 
kin Associates, business consultant; 
John W. Morgan, prominent Boston 
labor relations counsel; Murray 
Brown and Lawrence M. Kearns, as- 
sociates of Morgan; Lester D. Gaff- 
ney, labor arbitrator; Herman La- 
Mark, personnel director of Swank, 
Inc., and Alfred E. Heubach, per- 
sonnel director of Rust Craft Publish- 
ers, Inc. Clinics are convened for 
one week periodically during the 
year and are open to management 
men from industry throughout the 
U.S. 








TOPS IN THREAD FINISHING PLANTS 











One of the most modern thread and yarn finishing plants in the world is American Thread 
Co's new plant at Sevier, N. C., which will be formally dedicated on June 30. Now operat- 
ing at 75 percent of capacity, it is expected full capacity will be reached by dedication, 
according to Harvey Eastman, manager. The 500,000 square foot building is a single-story, 
windowless brick structure of steel frame construction. ATCO's new Sevier plant processes 
cotton and synthetic industrial thread, knitting and weaving yarns, and a wide variety of 
thread and yarn for home use. 
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FASHION MAY PROVE KEY 
TO SHOE FAIR SALES 


“More merchandising emphasis on 
fashion and costume coordination, 
less on utility and versatility in foot- 
wear—and we'll be on the way to a 
permanently higher level in shoe 
sales.” 

That theme, declares L. E. Langs- 
ton, executive vice-president of the 
National Shoe Retailers Association, 
holds real promise—and a theme that 
will be prominent everywhere at the 
forthcoming National Shoe Fair in 
Chicago, October 24-29. 

“The industry can be proud of the 
fine values it is offering without 
stressing that its shoes ‘wear like 
iron,’ or that its ‘versatile’ styles can 
be worn with any costume. The pay- 
off target is fashion and costume co- 
ordination. That’s where the big 
sales-building opportunities are. 
Driving the sales potential of that 
idea home to all segments of the 
industry is going to play a major 
role at the National Shoe Fair.” 

Langston said that investigations 
show that wherever fashion variety 
or fashion coordination plays a lead- 
ing part in footwear merchandising, 
“that’s where the consistently higher 
sales are being registered.” 

The women’s field, he pointed out, 
was the most obvious example. “And 
look what’s happened in misses’ and 
growing girls’ shoes since fashion’s 
role has moved up front in recent 
years. And even in children’s shoes. 
Per capita sales up sharply in all 
these categories. Chalk most of it up 


to emphasis on fashion and fashion 
coordination.” 

In contrast, he pointed to men’s, 
boys’ and youths’ and infants’ shoes. 
“These categories have emphasized 
consistently the utility theme. Result: 
few or no gains in per capita sales.” 


GOVERNMENT LISTS 
LEATHER REPORTS 


The United States has exported 
well over $6 million worth of certain 
leathers, according to figures from 
the Bureau of Census, in the first 
three months of this year. 

In upper leathers, excluding lining 
and patent leather, a total of $3,114,- 
939 worth was exported during the 
three-month period. 

By months, exports came to $1,- 
137,854 in Jan., $926,891 in Feb., 
and $1,050,194 in March. 

In cattle side uppers, a total of 
4,324,652 square feet was exported 
in the three months and the value was 
$1,695,678. 

By months, the figures were: Jan., 
1,480,900 square feet and $574,605 
in value; Feb., 1,332,897 in square 
feet and $521,797 in value; March, 
$1,510,855 in square feet and $599,- 
276 in value. 

In calf and kip, a total of 690,471 
square feet was exported with a value 
of $394,348. 

By months, the figures were: Jan., 
311,509 square feet valued at $167,- 
958; Feb., 184,293 square feet 
valued at $97,403; March, 194,669 
square feet valued at $128,987, 








LEATHER POSTCARDS 











Leather postcards—a popular novelty of several decades ago. Several of these are in a 
collection held by John Teas of Teas Extract Co., Nashville, Tenn. Teas, incidentally, believes 
that the re-opening of this novelty leather market could prove profitable for someone. 
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© SPRUCE EXTRACT 
MUL 


© POWDERED SUPER SPRUCE 


© LACTANX 
Hitt 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 36, N. Y. 


OPERATING PLANT AT 


Erie, Pa. 








WRINGER 


THE only suc- 
cessful press 
that prepares 
Sole Leather 
for drum Sole 
Leather tan- 
ning, extract- 
ing and oiling. 


Also prepares both bark and chrome 
tanned sides and whole hides for 
the skiving and splitting machine. 


Quirin Leather Press Co. 


Olean, New York 








TABER 
TANNERY 
PUMP S&S 


... have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. ¥. 























Brazilian Leathers 
Ask 


Schlossinger & Cia. Ltda. 
Caixa Postal 917 
Sao Paulo, Brazil 























ONE MILLION DECLINE IN 
WORLD HORSE TOTALS 


Major Decrease Reported In 
United States 


World horse numbers at the be- 
ginning of 1953 were estimated by 
the Foreign Agricultural Service of 
the U. S. Dept. of Agriculture at 
about 75 million head, a decline of 
nearly 1. million head from 1952 
numbers and 1.2 million from the 
postwar peak of 76.4 million in 1950 
and 1951. Numbers are now about 22 
pereent below the 1934-38 prewar 
average. 

The world pattern of changes in 
horse numbers reflects moderate re- 


covery from war devastation imme- 


diately after World War II, followed 
by declining numbers as mechaniza- 
tion progressed in the more agricul- 
turally developed countries in 1947 
and 1948. More extensive mechaniza- 
tion in the more advanced farming 
areas of the world caused a further 
decline in 1952 and 1953 in spite of 
the continued upward trend in the 
U.S.S.R., Asia and parts of Africa. 

Major decreases in horse numbers 
since prewar have taken place in the 
U. S., Canada, the United Kingdom, 
Argentina, Australia and New Zea- 
land. 

Smaller decreases have occurred 
in Cuba, most Western European 
countries, Greece, Japan, the Union 
of South Africa, and some areas of 
Asia. 

Horse numbers in 1953 are above 
other postwar years and the prewar 
average in Mexico, Italy, Spain, Iran, 


Iraq, Turkey, Brazil, Colombia, Peru, 
and other small areas in Asia and 
North Africa. There are indications 
that horse numbers in the U.S.S.R. 
and several other countries of East- 
ern Europe have made a fairly sub- 
stantial recovery in the last few years 
although considerably below prewar 
levels. 

In general, world horse numbers 
are likely to remain about the same 
in the years immediately ahead. The 
trend since the end of World War 
II, which saw decreases in the more 
highly developed agricultural coun- 
tries and increases in those countries 
which are coming into a higher level 
of cultivation, will probably continue 
so that the net change is not likely 
to be great. 


Cattle Kill To Reach New 


Peak In 1957 


The Dept. of Agriculture has esti- 
mated that in line with the antici- 
pated growth in the cattle population, 
there will be parallel gains in cattle 
and calf slaughter extending into 
1957. Cattle kill in 1953 will total 
22,000,000 head and by 1956 will be 
up to 25,300,000 head. Calf slaugh- 
ter, it is estimated, will rise from a 
1953 volume of 11,000,000 head to a 
peak of 15,100,000 in 1957. 

These estimates cover animals 
slaughtered for meat and do not in- 
clude additional death losses which 
normally supply the leather industry 
with between 1,000,000 and 2,000,- 
000 hides and skins annually. 





TESTIMONIAL TO A TANNER 














Friends and associates of Otto W. Pedersen, retiring head of Triangle Tanning Co., 
Chicago affiliate of William Greiner Co., pose with him at testimonial dinner, Friday 
evening, June 19. Pedersen is retiring after 40 years’ as a tanner. Left to right: John 
Kmet, Triangle Tanning Co.; Edward Chromy, Lister Tanning Co.; Pedersen; Edward B. 
Weinstein, Wm. Greiner Co.; William Teft, American Cyanamid; Al Pruess, Triangle; 
Herbert Weinstein, Wm. Greiner; and Robert Stern, Gutmann & Co. 
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35% SHOE PRODUCERS 
HAD DEFICITS IN 1950 


Only Two-Thirds Reported 
Profits 


About two-thirds of the companies 
engaged in footwear manufacturing 
reported net income during 1950, ac- 
cording to the Internal Revenue Bu- 
reau. The others reported deficits. 

The proportion is about the same 
as for all manufacturing companies. 

A total of 1034 returns were filed 
by shoe manufacturing companies, 
of these 673 reported net income and 
344 reported deficits. 

The income-deficit picture was in 
a year of high production when 
512,374,000 pairs of shoes were 
made. 

Of the total net income reported, 
taxes absorbed $41,490,000, of which 
$39,317,000 was income tax, and 
$2,173,000 excess profits tax. 

Dividends paid in cash and assets 
other than stock came to $25,380,000, 
from companies reporting net in- 
come. Companies reporting deficits 
also reported a total of $131,000 in 
dividends paid in cash and assets 
other than stock, 

In the field of leather tanning, a 
total of 416 returns were reported, 
of which 317 reported net income 
and 96 deficits. | Net income re- 
ported came to $39,506,000 and de- 
ficits to $3,125,000. 

Companies reporting net income 
paid taxes of $15,928,000, of which 
$15,433,000 was income tax and 
$495,000 excess profits tax. 

Tanners with net income paid out 
$8,300,000 in dividends, while tan- 
neries reporting deficits paid $262,- 
000 in dividends. 


New England Shoe Fore- 
men's Outing Aug. 8 

The New England Shoe Superin- 
tendents’ and Foremen’s Association 
has scheduled its 6th Annual Clam 
Bake and Golf Tournament for Sat- 
urday, Aug. 8, at the Haverhill Coun- 
try Club, Haverhill, Mass. 

Charles Christopher of Selby Shoe 
Co. is chairman of the committee 
which includes Stanley Halperin of 
American Finish and Chemical Co., 
Harry Kimball of Allied Marking 
Machine, John Flanagan of Lin Rudd 
Die Co., Bill La Toree of Fleisher 
Shoe Co., Norman Chase of Selby 
Shoe Co., and Woody Foss of Bixby 
Box Toe Co. 

A record turnout is expected at the 
event which will feature golf and 
door prizes and the usual lobsters, 
clams and “fixings.” 
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NEW LAW SET TO 
CURB GOLD'S UNION 


A bill just introduced in Congress 
by Senator John M. Butler of Mary- 
land is designed to make ineligible 
for National Labor Relations Board 
privileges any labor union found to 
be Communist-dominated. The bill, 
which is believed to have excellent 
chance of passing, will place strong 
curbs on approximately eight Com- 
munist-dominated unions, among 
them Ben Gold’s International Fur & 
Leather Workers Union. 

The Butler bill will give the Sub- 
versive Activities Control Board the 
authority to over-rule the NLRB re- 
garding the eligibility of any union 
found to be Communist-dominated. 
Any union made ineligible by such 
a ruling would be unable to act as 
a certified bargaining agent for 
workers in a plant, and would not 
receive other benefits or privileges 
under the Taft-Hartley Act. The Sub- 
versive Activities Control Board 
would have jurisdiction to investi- 
gate Communists or Communist- 
policy in labor unions. 

Over the next couple of weeks the 
Senate Internal Security Subcom- 
mittee composed of Senators Jenner, 
Welker and Butler will hold hearings 
in Washington to show Communist 
control of several unions, including 
the International Fur & Leather 
Workers. The hearings are designed 
to speed legislation that will place 
investigation power in the hands of 
the Subversive Activities Control 
Board instead of where it now rests, 
with the National Labor Relations 
Board—the latter’s policies believed 
to be ineffectual in curbing Commu- 
nist-controlled unions. 


Profit Sharing Checks For 
Colonial Workers 


Four hundred twenty-nine weeks of 
continuous employment, at total an- 
nual earnings among the highest in 
the industry, paid off handsomely 
Wednesday, June 24, for 245 co- 
workers of Colonial Tanning Com- 
panys Ayer, Mass., division, who 
shared $55,863 in the firm’s 15th 
consecutive semi-annual distribution 
of profit sharing checks. 

In addition to profit sharing, the 
Ayer leather workers received ap- 
proximately $30,000 in vacation 
checks Friday, June 26, for the an- 
nual July vacation period. 

Since profit sharing was instituted 
at Ayer eight years ago, Colonial’s 
co-workers have received $585,497 in 
profit shares, over and above going 
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rates of pay. In this period the av- 
erage 40-hour weekly wage has risen 
to $87.28 with cash profit sharing. 


Milwaukee Trade Outing 
Draws Crowd 


More than 450 members and 
guests of the Leather and Allied 
Trades Associates of Milwaukee as- 
sembled Tuesday, June 23, to enjoy 
the group’s annual outing and golf 
tournament at the Ozaukee Country 
Club in Thiensville, Wis. 

Don Elliott won the honors for 
low gross in the golf tournament 
with a score of 72. Harry A. Batch- 
elder, Jr., was second with 74; Har- 
old Miller, Jr., came in third with a 
score of 75 and Ed. Sykes and Harold 
Van Horne were tied for fourth with 
identical scores of 76. 

The prize for the longest drive was 
won by Bob Piekenbrock and _ the 
dubious honor for high gross went 
to Povl Wedseltoft, who was playing 
his first game of golf. Herb Mueller 
walked off with first prize in the 
Horseshoe Pitching contest and many 
other prizes were awarded to contest- 
ants in the various sports. 

Fred Schneider was General Chair- 
man and Ole Rosenquist served as 
Assistant General Chairman of the 
annual affair. Assisting in the han- 
dling of the many and varied activi- 
ties was a general committee composed 
of Chuck Miller, Harry Batchelder, 
Jr., George Chamberlain, Paul Oes- 
treich, Bud Gage, Don Elliott, John 
Owan, Eddie Vollbrecht, Jr., Joe 
Kiehl, Wes Sharp, Vic Heartel, Louis 
T. Bartlett, Don Jones, Fred Atkin- 
son, Ken Trimble, Joe Schmank, 
A. A. Wakeford, A. A. Wakeford, Jr., 
John Olsen, Al Cords, Ray Burnside, 
Jr. and John Lown. 

After a day devoted to sports and 
relaxation, dinner was served in the 
main dining room of the club and 232 
prizes were awarded to holders of 
lucky numbers. Over 208 firms and 
individuals contributed prizes. 

Five door prizes were also given 
away, consisting of a deep freeze won 
by E. C. Pfenning; an Evinrude out- 
board motor, won by Fred Otting; a 
self-winding Benrus wrist watch, won 
by Fred Atkinson; a Bell & Howell 
movie camera, projector and case, 
won by A. C. Grimley and a Necchi 
sewing machine, won by Norman 
Hansen. 


—_—_.>——_—_—- 


® Fred Wild, formerly with Mil- 
waukee Leather Belting Co., has left 
the firm to join N. L. Kuehn Co, 
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@ James R. Black has joined S. 
Waterbury & Son Co. of Brooklyn as 
production superintendent. He suc- 
ceeds Joseph Van Ness who has re- 
tired. Black has been cutting room 


foreman. 
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MANUFACTURING COMPANY 
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What’s holding up the reported Regal- 
Brown Shoe merger deal? The real answer: Massa- 
chusetts corporation laws. State law requires two-thirds of 
stock holdings for approval of any merger or sale of com- 
pany. Of the 512,098 outstanding shares, General Shoe 
Corp. holds approximately 175,000 or 349%—just over the 
one-third mark. Thus, without approval of General there 
can be no deal for merger or sale between Brown and Regal. 


But General Shoe also at stalemate. Mrs. 
John J. Daly, widow of former Regal owner, owns a reported 
169,321 shares or 33%; Brown Shoe owns 66,000 shares or 
13%; Regal officers own 18,000 shares or 3.5%; this leaves 
about 85,000 shares outstanding. Mrs. Daly's stock is at the 
disposal of the present Regal management. Combining the 
stock of Mrs. Daly and Brown Shoe, General Shoe can’t con- 
summate sale or merger without their approval, which ap- 
parently isn’t forthcoming. Nor can combination of Brown 
and Regal negotiate sale or merger deal while General holds 
more than one-third of stock. 


So until this stalemate is resolved, Regal 
management will continue as before. It’s reported that 
Regal will stock Buster Brown children’s shoes in its New 
York stores, where this brand is said to be the leader in its 
field. - But in Regal stores elsewhere (in some Massachu- 
setts cities, for example), Regal stores will carry Sundial 
shoes for kids, 

] * 

: Unusual situation pointed up by latest an- 
nual report of United Shoe Machinery Corp. The 
Boston Post calls attention to fact USMC stock now listed on 
American and Boston Stock Exchange at 36-37, recently sold 
at 3514, the lowest price since 1933. In that year, Dow- 
Jones industrials sold as low as 50.16. Same average today 
is around 269 or five times 1933 level. Yet United Shoe is 
within striking distance of 1933 low of 33%. 


Reasons are several. Many investment trusts 
and counsellors apparently shy away from USMC stock for 
lack of information. While leading industrial firms over 
country issue reports quarterly or oftener, United issues earn- 
ings report and financial statement but once a year. As Post 
says, United's financial public relations are the same as those 
of corporations 20 to 30 years ago. 


Another factor is economic. United's profits 
from leasing have suffered since World War II. Leases usu- 
ally run for 5-10 year periods. While cost of manufac- 
turing, servicing, parts, labor, etc., has been soaring in post- 
war inflation, United's take from leases, many still running 
at rates of 5-10 years ago, has not kept pace. 
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Despite this, USMC has paid dividends 
every year since 1905. Over past 20 years, dividends 
have averaged $3.65 annually. Current rate is $2.50 annu- 
ally, the minimum dividend paid since 1924. Earnings for 
year ended Feb. 28, 1953, were $2.88 per share against $2.34 
a share in 1951. And these earnings do not include undis- 
tributed profits from foreign subsidiaries, reported later in 
year and amounting to over $1 per share. 


Latest word from Washington is that Julius 
Schnitzer, former head of the defunct Leather and Leather 
Products Division of NPA and the Government's chief ad- 
viser on hide and leather matters for almost 30 years, will 
head up the Leather and Leather Products Division of the 
Commerce Department's new Business Services Agency be- 
ginning July 1. 


This is good news for tanning industry 
which long ago came to look upon Schnitzer as its 
outstanding spokesman. Few men in industry have 
Schnitzer's keen understanding of over-all problems within 
the industry, his ability to-reconcile differences between Gov- 
ernment and industry officials, keep them working together. 


If Secretary of Commerce Sinclair Weeks 
did not have Schnitzer in mind when he dissolved NPA 
set-up and set up Business Services Agency, his omission was 
corrected quickly. Friends and associates of Schnitzer, in- 
dustrywide, wrote and wired Weeks that Schnitzer was only 
logical man for the job. This despite fact Weeks had indi- 
cated BSA department heads would be drawn from industry 
itself, 

a e 

Still the rumors rise and fall. Latest that 
General Shoe Corp. and I. Miller negotiating dispersed this 
week by Michael Miller, chairman of the board of I. Miller. 
Letter to all Miller accounts last week states company has no 
plans to sell, does not contemplate any sale. Further, Miller 
and General have never discussed any such transaction. 


Parcel post rate increase of 36% on Oct. 1 
will be hard blow for mail order shoe firms. Take 
Knapp Bros. in Brockton, one of the largest. Gordon P. 
King, vice president, estimates rate boost will cost Knapp 
$300,000 annually in additional postage. Last year, Knapp’s 
postage bill was $1,350,000, abour 50% of total spent in 
Brockton. Thus Knapp must raise its shoe prices after hav- 
ing held price line for past 244 years. Other mail order shoe 
and garment firms in area will be forced to lay out an addi- 
tional $250,000 each year. 
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IN SUEDE 


A NEW DU PONT COLOR FOR GARMENT LEATHER 


Here is a light beige shade devel ped by Du Pont 
DYES RECOMMENDED 


FOR LIGHT BEIGE SHADES 


for fall fashion showings, Outstanding characteristics of the 
dye combination are its superior uniformity and good fixation. 


Du Pont Stilbene Yellow Conc. 

Du Pont Orange RO 

Du Pont Silk Orange R. Extra Cone. 125% 
“PONTACHROME"”* Brown G 


This new color is typical of the shades achieved 

from the level-dveing, deep-penetrating Du Pont dyes. 
The line has full. bloomy undertones and compl: te 
compatibility with svntans. They give products enviable ci Sie 


color performance that brings satisfaction to the customer 


In addition to manufacturing a complete line of Z 
dyes, Du Pont’s Dves and Chemicals Division 
W 


maintains a technical-service staff. You will find that 
= 


DOND 


BETTER THINGS FOR BETTER LIVING. .. THROUGH CHEMISTRY 


this experienced staff will help you in solving tl 
Uy 


vour coloring problem. 
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MELAMINE RESIN TANNING AGENT 


to bring out the best in your leather 


TANAK MRX Melamine Resin Tanning Agent is a favorite with experienced tanners every- 
where to increase the desirable properties of today’s leathers. Useful for upgrading both white 
and colored leathers, TANAK MRX increases grain tightness and weight, gives better “‘break”’ 
and fuller flanks and bellies. On white leathers its penetration is so thorough that maximum 
whiteness is retained even after deep buffing. To increase the cutting value of your leather, 
use TANAK MRX Melamine Resin Tanning Agent. 


Other performance-proved Cyanamid Tanning Specialties include: 


w® XC Unhairing Agent... for cleaner, whiter stock and better control; 


Bates ... the pancreatic “‘bates of choice” in the tanning industry; 


Tanning Extracts*. . . blends to meet specific tanning requirements; 


DS and EXYRACTS*. .a full line for every important need; 


Synthetic Tanning Agents . . . ideal for improving the quality of leather during beth chrome and 
vegetable tanning; 


OT Wetting Agent ... most powerful wetting agent available for tanning. 


ite today f lete inf ti e 
_ wie AMERICAN Cyanamid COMPANY 


INDUSTRIAL CHEMICALS DIVISION 
30 Rockefeller Plaza, New York 20, N.Y. 
In Canada: North American Cyanamid Limited, Toronto and Montreal 


*Made by Taylor White Extracting Company—Cyanamid sole distributors 
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where durability counts 


...On the working ranch, on the bridle path, or in the 


winner’s circle at Belmont, there is no substitute for ge.:uine - 


leather saddlery, boots and other riding accessories. Leather 
takes it, grows more supple and more handsome with use. 


AMERICAN 


Your tanner—your partner in the production of fine prod- 
ucts from fine leather—combines today’s scientific knowl- 
edge and the age-old art at his command to provide you 
leathers worthy of your own craftsmanship. To increase 


your sales . 


make it better... make it leather! 








Take advantage of today’s fast-acting adhesives 











QUICK ADJUSTMENT for complete range of 
heel heights gives correct distribution of 
pressure on the entire shoe bottom. Simple 
handwheel adjustment for changes in 


sizes. 


NEW PAD BOXES take full runs of sizes and 
widths — can be angled to aid operator. 


POSITIVE TIME - PRESSURE CONTROL auto- 
matically assures adequate bonding period 
for each shoe. 


One of 36 New Machines In Five Years 























This high-production 2-station machine is an 
outstanding example of progress in the shoe 
industry. It’s the latest of many contributions 
to better cement shoemaking made by United 
in the course of 20 years. 

This sole attaching machine lets you utilize 
to the fullest, the latest in pressure sensitive 
and heat activated cements. It will 





The productive efficiency of this machine, 
like all United Machines, is constantly main- 
tained by trained servigemen and by regional 
inventories of replacement parts located in 
sixteen shoemaking districts. 

For further information call the nearest 
United Branch Office. 





produce the right bottom character, “he 
consistently and positively, on all shoes 
that come to the machine properly pre- 
pared. Maintenance costs are low and 
operator adjustments are quickly made. 
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Leather garments hitting the limelight. Fashion van- 
guard has been popping up here and there with glamorous, 
high-fashion items in leather. These becoming more and 
more prevalent. Everything from hats, to suits, to dresses 
to formal gowns, etc. This could mean a new surge in 
suede leathers, since most of leather garments being made 
in suede. 


Other uses for leather being developed also. Recently, 
many ideas forthcoming—such as, leather tiles for walls, 
leather drapes, etc., not to mention a new emphasis on 
leather upholstery. Approach is good since all presenta- 
tions have flavor of top quality, top luxury. Makes leather 
a truly prestige item. 


And this means that in all probability there will be new 
emphasis on leather accessories. With favorable publicity 
being received by leather as material for items other 
than shoes, leather shoes in themselves will benefit. Con- 
sumer is being made aware of leather. Consumer is taught 
to appreciate leather. Gloves, bags, belts and shoes, in 
leather, will rise in desirability. Aniline finishes, so popular 
now, indicate this trend to leather for leather's sake— 
since aniline finishes bring out natural beauty of leather. 


—__>———_ 


The glitter and glamour being turned on for pigtail 
brigade. Like Mama's shoes of just one season ago, new 
Fall dress styles for little girls are bedecked and bejeweled. 
Pretty shell pumps with and without straps, depending on 
age, being trimmed with metallic braids, pretty embroidery 
treatments, jewels. More stress also being placed on at- 
home glamour styles for lounging and TV. And just as in 
women’s lines, here little girls’ shoes feature top glamour 


treatment. 
—_——_>————. 


Italy stresses new materials, new textures. Hardly any 
change in styling detail or silhouette from that country. 
Emphasis being placed on shoe surfaces. Silhouette-wise, 
closed look dominates, even for Summer. Here backparts 
may be opened up, but toes remain closed and tapered. 
This tapering is different from traditional modified taper- 
ing prevalent in American lasts. Italy really points the 
toe, the whole forepart of shoe having a sleek slender look. 


Toplines straighter and higher. Shell is waning in pop- 
ularity and sides don't dip as dramatically as a couple of 
seasons back. Trend seems to be to simple detailing, best 
way to enhance surface interest. Another new trend noted 
is swing toward mid-heights, being felt in America also. 


Influence of fabrics being felt in shoes. Freshest idea 
is a hand-crafted interpretation of tweeds and woven ef- 
fects in leather. These give effect of popular tweed pat- 
terns, check motifs, herringbone and houndstooth check. 
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Done by interweaving two different colored leathers (or 
different textured) into these various popular patterned 
weaves. Although this is hand process seems more than 
likely that can be done by machine, especially if enough 
interest is expressed by public in these smart looking 
effects. 


Shoes are featherweight for Summer, even in closed 
styles. Some of finest examples of woven shoes are in 
pale pastels teamed with white kid. Others have inserts of 
woven "'fabric'’ look in various shades of blue. Still others 
are patterned to go with prevalently popular tweed fab- 
rics for town and country wear. 


Tapered heel trend in America being felt abroad. Eng- 
land and continent, which often are behind American shoe 
styles, taking this trend to heart. Shoes everywhere getting 
lighter. Narrower heels logical accompaniment to new 
shoes. Besides tapered effect, shape is important. Possi- 
bilities unlimited. What with emphasis still on pumps in 
this country, new shoes are being given dash of novelty 
with new heels. 


Manufacturers scouring countryside for new ideas. Amer- 
ican women remain positive about pump. Problem is to 
give shoes dynamic feel of progressing fashion with same 
silhouette. This is reason tapered Spanish toe has created 
so much interest. Last is comfortable to wear, featuring 
traditional width through ball of foot. Gives shoes al- 
together new look. Various treatments on this last im- 
aginative. 


——»——— 


Men seem to be heading away from all-round shoe. 
Beginning of this trend was seen in growing acceptance 
of casual types. Now formal types seem headed for re- 
birth. Possibility is now more widespread than has been 
for long time that a man have three different shoes for any 
given season. First, pair of casuals for spectator sports. 
Second, pair for town and work. Third, a pair for evening 
and dress wear. Fourth category entering picture—loung- 
ing or TV shoes. Women's industry already beginning to 
realize value of promoting shoes for the occasion. Men's 
industry would do well to hop the occasion-bandwagon. 


‘Kevabis Mar tanion 
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MILITARY 
BIDS AND AWARDS 





McELWAIN BIDS LOW 

Twelve shoe manufacturers sub- 
mitted quotations at the opening of 
ASTAPA invitation TAP-30-352-53- 
780 which called for 78,829 pr. of 
black leather oxfords for the United 
States Air Force. Low price came 
from the J. F. McElwain Co., Nashua, 
N. H., which offered to supply the 
total quantity at $5.04 per pr.; 20 
days acceptance, no discount. The 
remaining eleven bidders quoted 
prices ranging from a low at $5.12 
per pr. to a high of $6.35 per pr. 


OPEN GLOVE BIDS 

Independent Glove Co., Chicago, 
and Northwest Glove Co., Winona, 
Minn., bid low on part of ASTAPA 
invitation TAP-670—546,300 prs. of 
leather glove shells, M-1949; Inde- 
pendent offered to supply 45,000 prs. 
of size 3 at 1.87 per pr. or 45,000 prs. 
of size 5 at 2.07 per pr.; 44 of 1% in 
20 days, 60 days acceptance. North- 
west offered 84,000 prs. of size 3 at 
1.87 or 84,000 prs. size 5, at 2.07; 
20 days acceptance, net. There were 
thirteen other bidders. 


OPEN NAVY BIDS 
Fifteen shoe manufacturers sub- 
mitted bids at the ASTAPA open- 
ing of invitation TAP-30-352-53-775 
which called for the delivery of 195,- 
004 pr. of Navy black low quarter 
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“WEATHERSTRIPS” 
YOUR 
SHOES 


BARBOUR WELTING COMPANY 


BROCKTON 68, MASSACHUSETTS 


oxfords, (a) FOB origin and/or (b) 
163,456 pr. FOB Mechanicsburg and 
(c) 31,548 pr. FOB Clearfield, Utah. 
Low bidder was J. F. McElwain Co., 
Nashua, N. H, which bid on (a) 
only: 97,502 pr. at 5.23; 97,502 pr. 
at 5.43; or the total quantity at 5.33; 
20 days acceptance, net. 


New Water Repellent For 
Leather 


Dow Corning Co. has introduced 
its “Dow Corning 1109” as an effec- 
tive silicone water repellent treat- 
ment for practically all types of 
leather. 

The company claims that its new 
product penetrates the leather to coat 
the fibers and impart a high degree 
of water repellency. Water absorp- 
tion and water transpiration of 
leather are minimized without appre- 
ciably altering its water vapor trans- 
mission characteristics. 

According to tests, “Dow Corning 
1109” also improves the low tempera- 
ture flexibility of certain leathers, in- 
creases the resistance of most !eath- 
ers to oils and greases, and appreci- 
ably extends the life of leather worn 
in the presence of alkali salts and 
chemicals. Applied to leather, it 
gives no evidence of discoloring with 
aging and has no adverse effect upon 
the flex abrasion resistance of shoe 
stitching thread. 

Supplied at 50 percent solids con- 
centration in solvent, “Dow Corning 
1109” is easily diluted and can be 
applied at about 15 percent concen- 
tration by dipping or swabbing. 
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GLOVE MEN WARNED 
ON LEATHER SUPPLIES 


Glass Says Tanners Opening 
New Markets 


In an especially blunt address be- 
fore the annual convention of the 
National Association of Leather 
Glove Manufacturers, at Gloversville, 
N. Y., June 19, Irving Glass, top of- 
ficial of the Tanners’ Council, warned 
that unless the glove men showed 
greater interest in expanding their 
markets, they might soon find their 
leather resources dwindling as tan- 
ners turn to new and more promising 
fields. 

Glass strongly criticized the leather 
glove makers for failing to properly 
merchandise their products on the 
quality-conscious market of today, 
and thus build sales. Pointing out 
that leather dress glove sales have 
been in steady decline over past 
years, he stated that the fault was 
due to the apathy and shortsighted- 
ness of glove men to recognize to- 
day’s market and merchandising op- 
portunities. 

“Many of the tanners serving you 
are gradually becoming fed-up and 
frustrated with the shrinkage of this 
market. In the past, these tanners 
might have stuck by you. But today, 
due to the intensifying promotional 
program of the Leather Industries of 
America, new markets for leather are 
being opened, or formerly small 
markets are being enlarged. The gar- 
ment leather industry, for example, 
is presently expanding rapidly. 

“The time has now come when 
you as an industry, and as a com- 
munity must make the decision to 
cash in on the extraordinary poten- 
tialities. Failure to act decisively 
and swiftly to merchandise leather 
gloves will go down in economic 
history as a tragic and costly blunder 
to a unique community. 

“The tanners of glove leathers can- 
not forever hover over your industry 
hoping and hoping for you to act. 
In the interests of their own survival 
and economic health they will seek 
new markets and devote their efforts 
where the promise of future pros- 
perity is greater.” 


——_< 


® Herbert T. Buetow, executive 
vice president in charge of finance at 
Minnesota Mining & Manufacturing 
Co., St. Paul, Minn., has been elected 
president of the company. He suc- 
ceeds Richard P. Carlton who was 
named vice president of the executive 
committee. 
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@ Willard C. Hays has rejoined 
Selby Shoe Co., Portsmouth, O., as 
head of the company’s Engineering 
Department. Hays resigned over a 
year ago to accept a position with 
Gramm Trailer Corp. 


® Adolph Wilhelm of the Novelty 
Slippers Co., Port Jervis, accompanied 
by Mrs. Wilhelm, is now at Swamp- 
scott (Mass.) Hotel Preston where 
he will spend the next few weeks en- 
joying various activities such as cruis- 
ing along the Massachusetts coast on 
the yacht Wenonah, owned by Lou 
Ravich, president of Harvard Coated 
Products Co. 


® Rankin G. Fox, Jr., has been 
appointed general manager of branch 
ofhces for American Thread Co. He 
has been manager of the company’s 
New York branch for the past 11 
years. 

® Noted leather chemist Dr. Karl 
H. Gustavson, one of the featured 
speakers at the recent American 
Leather Chemists 50th annual meet- 
ing in Cincinnati, has returned to 
Sweden after visiting friends in the 


U. S. He took off from Idlewild In- 
ternational Airport for Stockholm on 
June 16 after spending two hours in 
the company of H. S. Ritter of 
Socony-Vacuum Oil Co., Inc., New 


York. 


@ Walter Ziegler has resigned as 
general sales manager for Fleming- 
Joffe, Ltd., New York tanner of rep- 
tile leathers. Ziegler will open his own 
agency in Boston where he will handle 
leather and shoe supplies. He was for- 
merly sales manager for Hunt-Rankin 
Leather Co. in Boston for 10 years 
and is well known throughout the 
area. 


© Robert Hague will join the sales 
staff of Reilly-Whiteman-Walton Co. 
of Conshohocken, Pa., on July 1, ac- 
cording to Charlie Morrison. Hague 
has had long experience in the devel- 
opment of new products and will de- 
vote his full time to sales research and 
service. 

@ Joseph I. McCarthy has been 
named general manager of the Sundial 


Shoe Co., division of International 
Shoe Co. in Boston. 

















Reg. U. S. Pat. Off. 
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WITH ITS PATENTED ELASTIC YARN SELVAGE 


MANUFACTURED UNDER PATENT NO. 2582169 


Send for samples 
‘in standard browns, 


black and in season’s colors 


MOORE FABRICS 


PAWTUCKET, RHODE ISLAND 


® T. Douglas Oxford, credit man- 
ager and assistant treasurer of Gen- 
eral Shoe Corp., Nashville, Tenn., has 
been elected a director of the National 
Association of Credit Men. Oxford 
was one of 31 men in the U. S. elected 
to the board at the International and 
National Credit Congress in Montreal, 
Canada. He is a veteran of 17 years 
of service with General Shoe Corp. 


® Al Craig has joined Novelty Slip- 
per Co., Inc., Port Jervis, N. Y., as 
designer and pattern executive. He 
was formerly with I. Miller & Sons 
Co., Inc., of Long Island City. 


RETAIL SHOE SALES 
AHEAD FOR 4 MONTHS 


Retail store shoe sales are running 
five percent ahead of a year ago at 
this time, the Bureau of the Census 
reports. 

During the first four months of 
this year, the retail sales of shoe 
stores came to $506 million, com- 
pared to $478 million in the same 
period a year ago. 

For April, the report showed, the 
sales came to $154 million, compared 
with $164 million in the same month 
a year ago. 

For Group 11 retail stores alone, 
those operating 11 or more stores, 
the four-month sales are about equal 
to those of a year ago, standing at 
$191 and $190 million respectively. 

The April sales of Group 11 stores 
came to $61 million, compared with 
$67 million in April a year ago. 


We have a gore with the correct 
stretch and power for every 
pattern and shoemaking application 
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VUS Alt widebs — 
dyed by our own 
experts 











WHO'S THE BOSS—YOU OR THE STITCH? 


When stitching is costly, irreguglar in quality and performance, the stitch is boss over you. Turn 
the tables and scientifically control that work by adopting 


“CONTROLLED STITCHING" 
AJAX MACHINE CO. 


Call Liberty 2-8684 


170 Summer St., Boston, Mass. 
Catalog on Request 
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Armour’s 
‘al OF.4 Dis i 2 
Leathers 


Ww 
Suede grain 
simulating 
buck ... 







4omourl eather 0 


BOSTON - NEW YORK 


CHICAGO 









MOCCASIN 
COWHIDE 


at its colorful best 


Fashionably Soft for comfort. Most 
Adaptable to laced moccasins 
and casuals . . . finest full grain 
you've ever seen! 

SHOE SPLITS: Grain finished for 
mellow chrome uppers . . . Refan 
for soles... 

GLOVE SPLITS: Complete price 
range .. .Quality always uni- 
formly high. 


Write for swatches today! 


LOS ANGELES 
TANNING CO. 


4101 Whiteside Street 
Los Angeles 63, California 








LEATHER SALES GENERALLY SLOW 
AS VACATION PERIOD APPROACHES 


Tanners Report Buyers Out 


Of Market; Price Levels 


Still Untested 


Sole, side and calf leathers find 
little business. More life to kid 
than expected. Suedes due for 
attention. 


Sole Unchanged 


Nothing new to report, say Boston 
sole leather tanners. Sales of past few 
weeks have lagged, generally because 
of seasonal slowdown. Some military 
shoe orders but not enough to affect 
market. 

Prices remain at or near former 
levels with not enough buying to set 
new trend. Steadying hide market, 
however temporary, keeps tanners at 
former lists. Bends, 10 iron and up, 
still at 57-56c and down for tannery 
runs; the 9/10 irons bring 60c and 
down; 8/9 irons at 66-65c and below. 
Light bends hold at 72-70c and below. 

Sole leather tanners of Philadel- 
phia find business quiet at present. 
This is attributed to fact that vaca- 
tion schedules are starting in some 
shoe factories. No changes prices. 


Sole Offal Same 


Not much life to this market in 
past weeks. Market conditions and 
approaching factory vacation periods 


“keep trading at low level. Tanners 


do not expect much business until end 


of July or early Aug. when spring 
buying will begin. 

Cow bellies, quoted up to 30c, still 
find most interest at 29-28c. Steer 
bellies at 28-27c for most part. Single 
shoulders much slower although 
prices remain at 37-42c for lights, 
32-37c for mediums. Double rough 
shoulders still bring 56c and below 
for lightweights. Heads 16-18c, hind 
shanks 20-22c. 


Calf Quiet 


A very quiet week for Boston tan- 
ners who report little interest, less 
buying. 

Tanners say finished leather prices 
will undoubtedly be lower when buy- 
ing resumes, provided skin market 
does not stiffen. However, very lack 
of sales now works against new price 
trend. No list changes reported. 
Women’s smooth calf still, listed at 
99c and below for top grades; men’s 
smooth at $1.18-$1.17. Suede at 
$1.15-$1.10 in black. Colors another 
Se. 

Sheep Same 

There is a steady amount of busi- 
ness on the Boston sheep markets. 
Tanners find most activity in filling 
old orders rather than taking new 
ones. Those who handle garment 








Prices and Trends of Leather 





KIND OF LEATHER THIS MONTH YEAR 1952 
WEEK AGO AGO HIGH 

CALF (Men’s HM) ..................:00000 85-1.15 85-1.15 70-98 85-1.10 

CALF (Women’s) ....................:c00005 75-99 70-99 67-85 80-1.03 

CALF SUEDE oon... .ceeccccseeceseceees 75-1.10 75-1.10 80-90 85-1.10 
KID (Black Glazed) ........................ 75-90 75-90 75-90 75-90 
TERED FI Gian... ssccscesescsecessvene 80-96 80-96 80-95 80-96 
PATENT (Extreme) ........................ 55-60 54-59 38-45 56-60 
SHEEP (Russet Linings) .................. 18-32 18-52 17-28 18-32 
KIPS (Combination) .......................... 60-64 58-62 48-56 56-60 
EXTREMES (Combination) .............. 51-55 52-56 46-52 54-56 
WORK ELK (Corrected) ................ 39-43 38-42 35-45 38-46 
SOLE (Light Bends) ............. .......... 68-72 68-72 65-68 68-72 
MN seri cas. ns cscsescoscecsesasenesece 27-29 27-29 24-26 26-27 
SHOULDERS (Dble. Kgh.) .............. 52-56 52-56 50-55 50-55 
SPLITS (Lt. Suede) ................0000 33-39 33-39 30-36 35-39 
SPLITS (Finished Linings) .............. 18-22 18-22 18-20 24-26 
SPLITS (Gussets) ..................:cs000 00 13-15 13-15 16-18 18-20 
WELTING (4 x Ye) .-eceeececceeees ; 8 8 ' 7%, 8 
LIGHT NATIVE COWS .................-.. 19-191, 19% 16%4-17% 20 


All prices quoted are the range on best selection of standard tannages using quality 


rawstock, 
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leathers are having bang-up season. 

Hat sweat still has some call at 
30-28-26c. Russet linings fair at 23c. 
Boot linings 27-26c and below. Col- 
ored vegetable linings at 27c for 
high colors; 26c for regular colors. 
Chrome linings hold at 30c and 
below. 

Garment suede much in demand at 
38c and down for better grades, 34c 
and below for volume. Garment 
grain does well at 30c and below. 


Side Slack 


Boston side leather tanners report 
little new business. Some shoe fac- 
tories have already shut down, others 
are preparing for vacation period. 

Price lists as before but conces- 
sions are available. Combination- 
tanned extremes listed at 55c and 
below for HM’s. Larger spread 5lc 
and down for HM’s. _ Vegetable- 
tanned extremes 54-50c. — Large 
spread elk 48c and down. Work shoe 
elk 43-39c; work shoe elk 46-45-41c. 

Kip also slower. Easing market 
brings combination-tanned kip sides 
and 64-63c and down for HM’s. Full- 
grain vegetable kips 74-72 and below. 
Corrected vegetable kips can be had 
at 63c and below. 


Patent Marks Time 


With new patent season still some 
weeks away, patent leathers move 
slowly if at all in Boston. For this 
reason, prices remain at former lev- 
els. Large patent at 45-38c; patent 
extremes 60c and below; patent kips 
73c and well down. 


Splits Same 


Not much doing here, both sales- 
wise or pricewise. Heavy suede splits 
find less call than recently at 44c 
down to 39c; light suede splits same 
at 39-35c and down. Lining splits 
quiet at 22-17c and less. Gussets same 
at 15c and below. Flexible innersole 
splits hold at 28-23c for lights, 37-32c 
for heavies. Naturals still around 
36-29c for H weights, 25-20c for M 
weights. 

Kid Holds 


Kid leather tanners of Philadelphia 
report satisfactory activity for the 
time of the year. Black suede selling 
in fairly good quantity. 

Some sales in slipper leathers re- 
ported, particularly in black and dark 
brown. 

While most tanners are doing little 
in crushed, there are those who have 
a good permanent business in this 
type of leather. They report good 
demand in black, white and a variety 
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of colors. Linings are considered an 
excellent item and are selling well. 

All prices in kid leathers remain 
unchanged. 


Average Kid Leather Prices 
Suede 32-96c 
Linings 25-55c 
Crushed 35-75c 
Glazed 25c-$1.00 
Slipper 25-60c 
Satin Mats 69-98c 


Belting Inactive 


Belting leather markets reported 
on the inactive side as far as rough 
belting tanners are concerned. Gen- 
erally slow business because of the 
time of the year. 

Curriers, however, say they are 
finding more activity than had been 
expected. Everything they have on 
hand is in fairly good demand, with 
no special emphasis on any particular 
weight. 

Curriers have not found it neces- 
sary to do much buying and do not 
anticipate any need for replacements 
until after the middle of July. Prices 
unchanged. 


\VERAGE CURRIED LEATHER PRICES 
Curried Belting Best Selec No. 2 No. 3 
Butt Bends 1.30-1.35 1.25-1.31 1.13-1.27 
Centers 12 1.61- 1.51-1.55 1.39-1.45 
Centers 24”-28" ._ 1.56-1.58 1.49-1.58 1.40-1.53 
Centers 30” 1.47-1.52 1.41-1.57 1.41-1.43 
Wide Sides 1.21-1.25 1.15-1.21 1.05-1.14 
Narrow Sides 1.15-1.17 1.10-1.13 1.00-1.07 

Premiums to be added: Ex Light, plus 5c-10c; 
Light, plus 7c; Heavy, minus 5e-10c; Ex 
Heavy, minus 5c. 

Glove Leathers Slow 

Very little change during past 
week. Demand for cheap leathers a 
little more active but fine glove busi- 
ness still ina bad way. Manufactur- 
ers report an almost total lack of in- 
terest in the better quality ladies’ 
gloves. 

Cabrettas extremely slow except 
for low ends. The sixes and sevens 
at 37c and 30c are most active mov- 
ers. Top grade pigskins not moving 
well except when shipped abroad. 
Some business done in a table run 
around 55c. Leather Palm gloves 
keep the low ends cleaned up. 

Very little call for Deerskins and 
Goatskins. Here again the low grades 
are the best sellers. 

Irans moving fast at 26c, 22c and 
18c. Demand seems to exceed the 
supply. Best quality skins are being 
used for high color garments at 38c 
down. 

Fair demand for grey suedes at 
38c and 32c. Colored suedes at the 
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same prices are doing about as well 
as last year. 


Work Glove Same 


Some additional business reported 
this week at prevailing prices. Mar- 
ket now seems well established at 
going levels for top’ finished splits 
even though some buyers have paid 
the last advance rather grudgingly. 

Based on latest confirmed sales, 
LM weight work glove splits quoted 
at 17c for No. 1 grade, 16c for No. 
2 grade and 15c for No. 3. M weight 
is a cent a foot more at 18c for No. 
1 grade, 16c for No. 2 grade and 15c 
for No. 3 grade. 


Garment Restricted 


Some business in garment leather 
reported from time to time but vol- 
ume restricted by available supplies. 
Both sheepskin and horsehide varie- 
ties have kept well sold up and even 
ahead into production in latest trans- 
actions with tanners doing all they 
can to satisfy customers at current 
prices. 

Increased competition from cow- 
hide garment leather during the past 
several weeks and sellers of horse- 
hide and sheepskin types, while faced 
with stronger costs, have hesitated to 
boost prices further for fear’ of los- 
ing their market on finished leather. 
Scarce supplies of raw materials and 
good demand for finished product 


“SUPERIOR 


Chrome Retan Sole Leather 


caused a rise of 6-8c on sheepskin 
leather prices over those prevailing 
early in season. 

Grain finish sheepskin garment 
leather sold 34c and down in latest 
reported business for top grade with 
average price basis figured around 
30c, the latter comparing with a 22- 
24c low early in the season. While 
there has been good business in the 
grain type, suede finish in even better 
demand and top grades command up 
to 36-38c and down and even 40c and 
down for some very choice tannage. 
Average price basis on suede for vol- 
ume business around 32-34c. Last 
reported business in good tannages of 
horsehide garment leather at 44c and 
down. 


Bag, Case & Strap Slower 

Business somewhat slower in bag, 
case and strap leather of late. Faced 
with rising costs in recent weeks, tan- 
ners and jobbers have found it nec- 
essary to hold firmly to their price 
lists with the result that there has 
not been much change in the situa- 
tion. 

Prices of case leather remain quot- 
ably unchanged around 41-42c for 
2-244 ounce and 44-45c for 3-314 
ounce. Grade A russet strap leather 
holds around 53c for 4/5 ounce, 55c 
for 5/6 ounce, 57c for 6/7 ounce, 
59c for 7/8 ounce, 6lc for 8/9 
ounce, 64c for 9/10 ounce and 67c 
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for 10/11 ounce. Grade B russet is 
still 3c less and Grade C around 5c 
less. Glazed finish brings 2c over 
russet and 3c more is charged for 
colors. 


Tanning Materials 


Raw Tanning Materials 


Divi Divi, Dom., 48% basis shp’t, bag. . .$72.00 
Wattle bark, ton .....‘‘Fair Average’’ $103.00 
..‘‘Merchantable’’ $100.00 


Sumac, ‘280, leaf . Sevebeeegredenwecatecs $120.00 
Ground .... ive $110.00 
Myrobalans, J. ‘Vs ‘Bombay bins teae sen $46.00 
| ER CY te Seen hy $48.50 
NE es bp cctcentcasewss eveenved $50.00 
ee eS ere eer $65.00 
Valonia Cups, 30-32% guaranteed ...... $62.00 
Valonia Beards, 40-42% guaranteed ....$85.00 
Mangrove Bark, 30% So. Am. ....$58.00-59.00 
Mangrove Bark, 38% E. African ....... $77.00 


Tanning Extracts* 


Chestnut Extract, Liquid (basis 
26% tannin), f.o.b. — 


yy eee Ss wikia é oe ae 
I Ni ae tac neeacene teens) ae 
I OMB. 8 cere in as dens 600 60 0b 8: 


Chestnut Extract, Powdered (basis 
60% tannin), f.0.b. = 


oes ee bee Rs Ss he Huse cee eee 

BG BORE Gat pec huis ae be he wes 046 0-00 % 12.00 
Cutch, solid Borneo, 55% tannin ..... ~» 08% 
Hemlock Extract, 25% tannin, tk. cars 

£.0.D. WOE 2c ccccvccccccccccccccs -0625 

ee 8 rrr r rs Tere er ee Te Tare 06% 
Oak bark extract, 25% ~~ Ib. 

Dbls. 6%-6%, tks. .......s.0-+-+-- 06% 


Quebracho Extract: 
Solid, ord., basis 63% tannin, c.l. .11 31/64 
Solid clar., basis 64% tannin, c.l. .12 3/16 
Wattle extract, solid, c.l., East African 


GO% tammin .....ccrcecsececceseees 10.10 
Wattie extract, solid, c.l., South African 

GOH tamMin ...cccccccccccesccececs 10.25 
Powdered super spruce, bags, c.1. 

MBBS LO]OL.. ccccccccccsecccccccccce 05% 


Spruce extract, tks., f.0.b. wks. .... .01% 
Myrobalan extract, solid, 55% tannin... .07% 
— extract, powdered, 60% tan- in 
Valente extract, powdered, 63% tannin .09% 
Quebracho Extraet, Powdered, Swedaisn 


spray dried, 76-78% tannin ........ -16% 
Wattle Extract, Powdered, Swedish, 
73% UCAMMIN 2... cccccrecescccccers -15% 


Powdered Spruce, spray dried, Swedish .04 
Myrobalan, Swedish, Powdered 68-70% .11% 


Oakwood, Swedish, solid, 60-62% .... .11% 
Oakwood, Swedish, powdered, 64-66% .12 
Larchbark, Swedish, solid, 54-56% .. .11% 
Larchbark, powdered, Swedish spray- 
GrIOG, GO-BOW. onc oc cc ccccccscccccese 12% 


Tanners’ Oils 


Cod Oil, Nfid., loose basis, gal. .... -.95 
Cod, sulphonated, pure 25% moisture at i 13% 
Cod, sulphonated, 25% added mineral .12 
Cod, sulphonated, 50% added a -10% 











Castor oil, No. 1 C.P. drs. Lc.l. -26 
Sulphonated ciutee oil, 75% .23% 
Linseed oil, tks., f.0.b. Minn. .149 

EN ows ba: W040 400 -164 
Neatsfoot, 20° C.T. 31 
Neatsfoot, 30° C.T. .. .29 
Neatsfoot, prime drums, “e. oe -. 16 

EAM Sépnc abdul whe Was2006es0c2esecde -18 
Neatsfoot, sulphonated, 75% .... .16%-17% 
Olive, denatured, drs. gal. .......... 2.20 
Waterless Moellon ...........-.0-e200% 14 
Artificial Moellon, 25% moisture .... .13 
Chamois Moellon, 25% moisture .. .11-.12 
Common Gegras .......-eeeeeeeces .18-.20 
Neutral Gegras .......seeeseeeees ,30-.31 
Sulphonated Tallow, 75% ........- -11-.12 
Sulphonated Tallow, 50% ......... .07-.08 
Sponging compound ............+. -13-.14 
MOE bh. 6d base aveveeenesed acne -11-.12 
Sulphonated sperm, 25% moisture... .14-.15 
ee voi 200 seconds visc., tks., a 

f.o. 1 
ol Oils, 150 seconds vi ea 

ee ei eae te aaike bara : 

Petroleum Oils, 100 seconds Visc., tks., 

GG. bodied Sosestccccsessecedcvce 14 
*Imported Extracts are plus duty. 
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HIDE SALES MORE ACTIVE 
WITH PRICES SOMEWHAT EASIER 


‘Declines Of Last Few Weeks Enable Packers To Move 
Unsold Stocks 


Big Packers Soft 

Additional declines of a half cent 
to le on many big packer selections 
late in the preceding week enabled 
packers to move most of the hides 
they wanted to sell. Prices as much 
as 2c under recent peaks and tanner 
demand has broadened along with 
considerable buying on the part of 
dealers and hide exchange operators. 
Final tallies on last week’s big packer 
trading volume showed over 150,000 
hides sold and along with bookings 
inside by the tanning packers and 
sales by large midwestern independ- 
ent packers, the over-all total was 
figured in the neighborhood of 225,- 
000 hides, the largest weekly move- 
ment for any week this year. 

This week a broad demand devel- 
oped for heavy native steers at the 
15c level and big packers found it 
difficult to distribute their available 
production because of orders on 
hand. Considerable trading, however, 
developed on Tuesday in other selec- 
tions. Packers concentrated selling 
efforts on cow selections which are 
starting to make up a greater per- 
centage of the kill, considered a sea- 
sonal development. 

With quality of hides continuing to 
improve going into the summer 
months, buyers took on good quan- 
tities of light native cows at steady 
prices of 19c for rivers and 19'%4c 
for northerns while some Ft. Worth 
light avg. light cows including some 
ex. It. native steers, brought a half 
cent more than last week, selling at 
27e. 

Heavy native cows came in for 
further demand and while selling at 
17\4c for river points, Chicago and 
St. Paul productions brought 181c. 
Additional movement of ex. light 
native steers at 2lc while light native 
steers brought 174oc. A good volume 
of branded sold at l6c for 
Denvers and 161c for northern and 
southwestern points. Current pro- 
ductions of branded steers sold again 
at 13c for butts and 12c for Colo- 
rados. 


cows 


Some interest in bulls at latest trad- 
ing basis of 10%c for native and 
9loc for branded, paid for River 
points and Milwaukee production. 
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Independents Moving 


Large midwestern independent 
packers selling quite freely from week 
to week and many of these sellers 
have maintained a comfortable posi- 
tion on unsold stocks, Early this 
week, a large Minnesota packer led 
off the trading on the outside by sell- 
ing 1,500 light native cows at 19c, 
steady compared with a week earlier. 
Buyers willing to pay 13c and 12c 
respectively for butts and Colorados 
and 16!c for northern branded 
cows. 

Heavy native steers in broad de- 
mand at 15c and there was a possi- 
bility that some sellers might try for 
an advance. Last sales by New York 
packers at 15!4-16c for native steers, 
1714c for heavy cows, 13'c for butts 
and 12Mse for Colorados. 


Small Packers Easier 


While big packer selections showed 
more stability at latest trading levels, 


prices of small packer hides con- 
tinued to show a soft undertone this 
week. Many operators found it difh- 
cult to get firm bids from tanners and 
price resistance encountered on offer- 
ings at last paid levels. 

Some Texas 44-45 lb. avg. hides 
offered at 174-18e had no takers and 
buyers were slow to respond at last 
paid basis of 17c. Midwestern 46- 
48 |b. avg. small packers pegged 
around 151%.-l6c while some 50-52 
lb. avg. moved in a range of 15-15¥4c 
selected fob shipping points. Market 
for 54-56 lb. avg. was considered 14- 
1415c selected fob and 134-l4e for 
up to 58 Ib. avg. depending upon 
quality. 

Some small packer bulls averaging 
75-80 lbs. sold at 9'%c selected fob. 


Country Hides Slower 

Interest for country hides limited 
this week. Prices barely steady at 
last reported trading levels. 

Good locker-butcher hides of 50- 
52 lb. avg. quotable around 12'4c 
and mixed lots of country allweights 
containing renderers and of similar 
average weight remained around 12c. 
Renderer hides alone averaging 48-50 
Ibs. were held at 1114-12c, these 
prices flat trimmed fob shipping 
points. 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 


Close 
June 25 


Close 
June 18 


Net 
Change 


High Low 
For Week For Week 





17.69N 
17.05B 
16.30B 
15.98B 
15.45B 
15.10B 


July 
October 
January 
April 
July 
October 


18.08B 
17.05T 
16.11T 
15.50B 
15.17B 
14.85B 


18.35 
17.29 
16.35 
16.66 


17.30 
16.85 
16,00 
15,55 


Total Sales: 431 lots 








HIDE AND SKIN QUOTATIONS 


Month Ago 


Present 


Heavy native steers ........ 15 
Light native steers 17, 
Ex. light native steers .... 21 
Heavy native cows .. 1712-18% 
Light native cows 19-19% 
Heavy Texas steers 

Butt brandcd steers 

Light Texas steers 

Ex. light Texas steers 

Colorado steers 

Branded cows 

Native Bulls 

Branded Bulls 

Packer calfskins 50 

Packer kipskins 8s 


Year Ago 
14% 
18% 
20 

1514-16 

17 -18 
13 
13 
17% 
18' 
12% ? 12 

16 -16% 1414-15 

1114-12 ; 9! 

10'4-11 8! 

55 -65 55 3212-45 

35 -42 34-42 30 «-35¥, 


NOTE: Price ceilings have now been completely ended by the government. Aill 


remaining goods and services have been removed from price controls. 


All regulations 


winding up controls require that applicable records be held until April 30, 1955. 
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Calf & Kip Soften 


An easier undertone in the big 
packer market. While last trading in- 
volved St. Louis, River and Wiscon- 
sin heavy and light calf at 60-55c 
with Chicago-St. Paul lights alone 
bringing 55c, tanners have backed 
away from the market. 

Some big packer northern heavy 
calf was available at 60c and St. 
Louis heavy at 5714c. At the same 
time, doubt was expressed that the 
lights would even command 50c. 


Some readjustment also expected 
in kip and overweights as offerings 
at 42-37< for northern and 40-35c for 
southern productions were not attrac- 
tive to buyers. However, some kip 
quietly sold for export from certain 
preferred points but details lacking. 

Big packer slunks nominal at $2.30 
for regulars and 85c for large hair- 
less. In small packer skins, latest 
business at 45c for some good plump 
allweight calf while kip ranged at 
28-30c as to quality and points of 
production. 

Country skins quoted at 23-24c for 
calf and 20-2lc for kip, the outside 
prices last paid. 


Horeehides Still Tight 


Because of limited supplies, trad- 
ing restricted. Interest not too broad 
due to many tanners being out of 
the market but dealers have been 
buying up odd lots here and there 
on basis of $11.00 trimmed fob ship- 
ping points for good northern slaugh- 
terer whole hides for cutting pur- 
poses. 

Cut stock selling at $8.25-8.50 for 
ood northern fronts and $4.00-4.25 
or 22” and up butts. Limited sup- 

plies of whole hides can be expected 
judging from latest slaughtering op- 
erations. 

In May, U. S. Federally inspected 
slaughter of horses totaled 20,818 
head vs. 22,092 in April and 30,093 
in May 1952. For the first 5 months 
of this year, inspected slaughter 
amounted to 114,586 against 143,111 
in the same 1952 period. 


Sheep Pelts Steadier 


With production. declining from 
the recent seasonal peak, the shearl- 
ing market has a steadier undertone. 
Sales made by big packers this week 
in the range of $2.00-2.40 for No. 1’s, 
$1.70 for No. 2’s and $1.10 for No. 
3’s. One packer reported realizing 
on _ quality River production up 
to $2.45 for No. 1’s, $1.80 for No. 
2’s and $1.10 for No. 3’s. Clips nom- 
inally unchanged at $2.85, last paid. 


30 


Some additional business reported 
in June genuine spring lamb pelts in 
the range of $3.20-3.30 per cwt. live- 
weight basis with Texas productions 
discounted 35-50c due to smaller size 
and rib quality. Full wool dry pelts 
sold steady at 29-30c fob although 
some sellers asked more. 

Small lots of summer quality 
pickled skins sold at $17.50 per 
dozen, for clear lambs. Some less 
desirable quality ribbies were dis- 
counted $3.00 to $4.00. 


Dry Sheepskins Slack 


Due to high prices and lack of of- 
ferings, relatively few sales can be 
confirmed. Reports from Brazil on 
cabrettas state Europe has paid 90 
shillings equivalent to $12.75 per 
dozen, fob., which U. S. buyers are 
unwilling to meet and whose ideas are 


$10.75-11.00 per dozen, fob. 


Other sources report their princi- 
pals state there is a scarcity of ca- 
brettas at origin and that they would 
have to realize $12.50 per dozen, 
basis manufacturers for regulars to 
meet prices asked by shippers. Other 
varieties of hair sheep slow and nom- 
inal. 

Wool sheep markets, while some- 
what easier at origin, still too high 
for pullers here and only odd sales 
can be confirmed. At recent Aus- 
tralian auctions, 20,600 skins were 
offered at Melbourne and market was 
generally two to six pence lower with 
fine wools most affected. At Sydney, 
42,000 were offered, sheepskins, 56s 
and up, two inches and up, were two 
to five pence lower and all other de- 
scriptions one to three pence lower. 

Little change in the shearling mar- 
ket. While some offers received, 
prices too high for buyers here. 


Pickled Skins Mixed 


Some sales reported of Iranian 
pickled sheepskins afloat at $13.50 


per dozen. New Zealand market 
ruled quiet and very little expected 
as the season is about over. Do- 
mestic market firmer and summer 
lambs sold at $17.50-18.00 per dozen. 


Reptiles Quiet 

A little business passing but no 
volume as most operators are waiting 
until after the vacation period is over. 
Tanners report finished leather has 
been moving very slowly and on that 
account have not been operating in 
the raw stock markets. 

Some offerings of regular assort- 
ment and sizes wet salted Calcutta al- 
ligators at $1.25 per inch with a pos- 
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sibility of $1.20 being accepted but 
buyers’ ideas seem to be top at $1.10. 
A little business in Madras bark 
tanned whips, 4 inches up, averaging 
414 inches combined with skins aver- 
aging 434 inches, 70/30 selection, at 
53c. Cobras, 4 inches up, averaging 
4% inches, 70/30, offered at 35c. 
Lizards firmly held. Due to small 
offerings only occasional sales wet 
salted back cut Bengals while buyers 
and sellers are apart in their ideas 
for wet salted back cut Agras. Alum 
tanned water snakes, 3 inches alone, 
70/30, sold at 7c. Java ring lizards, 
25 centimeters and up, averaging 30 
centimeters, 50/50, offered at $1.40. 


Argentine market .sold up on alli- 
gator-lizards. Brazil market about 
unchanged as following sales back 
cut tejus 71-72c fob, further offer- 
ings of back cut tejus, 20/60/20, at 
72c fob, chameleons, 40/40/20 at 
15c fob and giboias at 44c fob, with- 
out interesting buyers. No late offer- 
ings of U.P. whips while alum tanned 
ramgodies, 9 inches up, averaging 
13/14 inches, 70/30, available at 
14c and not taken. 


Deerskins Firmer 


Firmer tone to Brazil “jacks” and 
late sales at 64-65c, basis manufac- 
turers with shippers now having 
higher views. Siam market out of 
line with buyers’ ideas here and diffi- 
cult to confirm sales. 

Very little interest in New Zealand 
skins and then at low prices. Ship- 
pers have not been making many 
offers as they are not ready to accept - 
prices offered. 


Pigskins Mixed 


Traders returning from Fulton 
County following the convention re- 
port there is still a good demand for 
skins on spot or nearby at about 
steady levels to slightly higher on 
choice skins. Buyers showing prac- 
tically no interest in offerings for 
shipment as they feel that skins will 
arrive too late for this season and 
they are not ready now to anticipate 
next season’s requirements. 

Good lot of Manaos grey peccaries 
on spot sold up to $2.25, basis manu- 
facturers. All tanners busy making 
garment leather. Spot grey Para pec- 
caries sold at $1.75, basis manufac- 
turers. However, some selling quar- 
ters state that they have been selling 
Para grey peccaries to Europe at 
$1.85-1.90 fob New York. 

Pig leather moving fairly well as 
manufacturers are starting to pur- 
chase more heavily. 
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News Quicks 


About people and happenings coast to coast 





Arkansas 


® Kaut-White Shoe Co. has been or- 
ganized as a wholly-owned subsidiary 
of Ed White Junior Shoe Co., Inc., at 
Paragould, where it will make wom- 
en’s flatties retailing at $5.95-$6.95. 
President is William Kaut, Jr., former 
president of Kaut-Lauman-Winter Co. 
of Dixon, Mo. The latter was pur- 
chased by Brown Shoe Co. in April 
of this year. Ed White Junior Co. 
makes misses’ and children’s shoes in 
the Paragould factory which will be 
enlarged to accommodate production 
by Kaut-White, which will have its 
own sales staff and open a St. Louis 
office. 


@ Midwest Footwear, Sullivan shoe 
manufacturer, reports it has com- 
pleted an addition to its plant which 
doubles factory space. This is the 
firm’s second such expansion within 
the past year. 


® Quality Baby Shoe Co. has 
halted production at its Mountain 
Grove plant and is currently negotiat- 
ing for a new plant at Mansfield, 
Harry Epperson, president, reports. 
Epperson was formerly superintendent 
of the Brown Shoe plant in Mountain 
Grove. 


Indiana 


® Armour & Co. plans to discon- 
tinue livestock slaughtering and proc- 
essing operations in Indianapolis, ac- 
cording to company spakesmen. The 
company will continue to buy live- 
stock in the city and retain its sales 
office there. About 400 workers will 
be laid off at the plant within the 


next three months. 


Maine 
© Name of Air-Tred Shoe Corp., 


Lewiston, recently purchased by 
George I. Shapiro, Joseph Rubin and 
Jack M. Cashman, principals of 
Gardiner Shoe Co., Inc. of Gardiner, 
Me., has now been officially changed 
to E. & G. Co. The change was 
approved at a special meeting of stock- 
holders on June 9. 

® Creditors of Hallowell Shoe Co., 
Hallowell shoe manufacturer, met 
Tuesday morning, June 23, in Port- 
land. Receiver has been authorized to 
continue the business. 
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® Sebago-Moc Co.’s new plant at 
Westbrook has just had its official 
opening although in partial produc- 
tion since the first of this year. The 
modern daylight factory which covers 
an entire city block is geared for 
streamlined production and currently 
makes 3,000 pairs of women’s loafer 
type footwear per day. 


Massachusetts 


@ Matinee, Inc., newly-formed shoe 


manufacturer, has leased approxi- 


mately 12,000 square feet in the 
Realty Trust Building of Lynn where 
it plans to make women’s high grade 
casual shoes. The space was formerly 
occupied by the liquidated Bradley 
Shoe Co. 


@ Adjudication in bankruptcy has 
been entered against Mitchell Shoe 
Co., Inc., Boston women’s footwear 
manufacturer, it is reported, 


Bridgewater 


GEORGE O. JENKINS CO. qmccmeen 


LEATHER and SHOES 











® Personal property of Gilbert Shoe 
Co., Inc., of 49 Duncan St., Haver- 
hill, was sold recently at public auc- 
tion by the internal revenue depart- 
ment for non-payment of assessed 
wage and excise taxes, it is reported. 
Property included machinery and sup- 
plies. 


© Employes of Milford Shoe Co., 
Milford, have been given a five per- 
cent wage increase and additional 
benefits in a new contract signed by 
officials of the company and Local 43, 
United Shoe Workers of America, 
CIO. Other benefits include a two- 
week paid vacation, five paid holidays 
and a 90 cents hourly minimum wage. 


® Phyllis Shoe Co. of Lowell re- 
ports a plan for expanding production 
of fall lines. The company makes 
women’s, misses’ and growing girls’ 


shoes. 


®@ Purchase price of Federal Shoe 
Co., Inc., Lewiston, Me., shoe man- 
ufacturing plant recently acquired by 
Knapp Bros. Shoe Mfg. Co., Brock- 
ton, is reported at approximately 
$129,000, 


@ Bill in Equity is reported to have 
been filed against Wall-Mac Shoe 
Co., Brockton shoe manufacturer, 
asking appointment of receiver for 
the corporation’s business, 


@ Sherman Footwear Co. of Marl- 
boro is reported to have resumed op- 
erations and is now making deliveries. 
Next meeting of creditors for corsid- 
eration of a Chapter XI Bankruptcy 
Plan is now scheduled for July 1. 


@ Bill in Equity has been filed ask- 
ing for appointment of receiver for 
business of Levine Bros. Leather 
Co., Brockton cut soler, it is reported. 


@ Lesande Shoe Co. of Haverhill 
reports it has shipped 350 pairs of 
shoes and a voluntary gift for resi- 
dents of tornado stricken Worcester. 
Miss Yolande D’allessandro, treasurer 
of the firm, also contributed a $25 
donation and has announced a drive 
among company employes for contri- 
butions of clothing. 


® Lincoln Shoe Co. of Haverhill is 
planning to take over additional floor 
space in the Victory Building on Hale 
St. The firm is making a new line of 
leather shoes. 


® Brownie Shoe Co. of Haverhill 
will shortly be sold at auction by the 
internal revenue department for non- 
payment of taxes, it is reported, 
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Missouri 


® A fund of $100,000 has been sub- 
scribed in Slater for construction of 
a new shoe factory for Town & 
Country Shoe Co. there. Construc- 
tion is expected to begin early in 
July with the building completed 
within 90 days. The company is now 
using temporary quarters in Slater. 


New Hampshire 


® Ted Weiss and Charles Lawrence, 
principals of Weiss-Lawrence, Inc., 
Somersworth, N. H., shoe manufac- 
turer, report the firm has purchased 
Ireland Shoe Co. ot Dover. The 
firm’s new name is Imperial Foot- 
wear, Inc. The former Ireland plant 
has four floors and a basement, part 
of which will be leased to another 
company. Imperial will be used for 
the production of shearling lined boots. 


® Report that a work stoppage in the 
soaking department of the Swift & 
Co. tannery in Winchester is settled 
has been denied by both company of- 
ficials and representatives of the in- 
dependent union at the plant. The 
company insisted that the 20 men in- 
volved in the dispute return to their 
jobs before any discussions. Dispute 
centers on the company’s right to con- 
duct a time-study. 


® Tri-State Orthopedic Labora- 
tory, now operated solely by Leopold 
Fontaine, formerly a partner in the 
firm, has begun operations at its own 
shop on Morse Rd., Manchester. The 
firm, formerly located in West Bridge 
St. of the same city, specializes in 
custom-made shoes for abnormal feet 
and deals directly with prescribing 
doctors. 


New York 


® Assets of Caprice Creations, 
Inc., New York manufacturer of 
shoes and slippers for women, were 
sold June 17 at public auction, it is re- 
ported. Adjudication in bankruptcy 
has been entered against the firm. 


® Anglo-American Agencies, Inc., 
of New York, reports it is now exclu- 
sive United States sales representative 
for the Hayhills shoe line of Cactus 
Shoes, Ltd., English shoe manufac- 
turer. Edward Ratner, president of 
Anglo-American, said the Cactus shoes 
were formerly handled here by Jo- 
hansen Bros, Shoe Co. of St. Louis. 
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® At a recent creditors’ meeting, 
Chesterfield Shoe Co., Inc., of New 
York, offered a compromise settlement 
to creditors on the basis of 2212 per- 
cent payable at 10 percent cash on 
confirmation and the balance in three 
equal payments, due three, six and 
nine months from date of confirma- 
tion. 


® Colonial Footwear Corp., New 
York City manufacturer of house- 
slippers, reports that Jack Zablow has 
resigned as vice president of the firm. 
No successor has been appointed as yet. 


® Public sale of assets of The Peyton 
Handbag Co., New York handbag 
manufacturer, is reported to have 
brought $1,245. 


® Assets of Quality Handbag & 
Novelty Co., Inc., New York hand- 
bag manufacturer, were sold recently 
at public auction. 


@ Jean Shoe Corp., New York, has 
been granted charter of incorporation 
listing capital stock of 100 shares no 
par value. 


® Charles F. Johnson, Jr., presi- 
dent and general manager of Endicott- 
Johnson Shoe Corp., Endicott, reports 
the company is interested in acquiring 
a government-owned synthetic rubber 
plant. Reason for the purchase is to 
insure the company an adequate sup- 
ply of synthetic rubber for use in its 
shoe manufacturing operation. 


© Leading executives of the New 
York area shoe industry met Thurs- 
day, June 25, at the Hotel New 
Yorker to organize the industry in 
support of the 1953 Joint Defense 
Appeal campaign. Meeting was called 
by Samuel M. Abrams, president of 
Knomark Mfg. Co., Inc. The shoe 
industry will help JDA raise New 
York’s share of the $5 million needed 
to support activities of the American 
Jewish Committee and the Anti- 
Defamation League of B’nai B’rith. 


Pennsylvania 


© Registration certificate has been 
filed by John J. Walsh to trade under 
the title Alliance Leather Goods 
Co., leather goods manufacturer, at 
918 Murdoch Rd., Philadelphia. 


® Surpass Leather Co., Philadelphia 
tanner of kid and kangaroo leathers, 
has renewed leases on its branch offices 
at 1600 Locust St., St. Louis, and 131 
South St., Boston, for a three-year 
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IN BACK OF THE NAME 
5 Conveniently Located Plants 


When you call on Mears for wood heel 
blocks, you are assured of the craftsman- 
ship you expect, whether supplied by 
our Massachusetts, Missouri, New 
Hampshire or Ohio factories. Each plant 
has the experience in personnel and the 
special equipment needed to meet to- 


day’s most exacting demands of produc- 
tion and styling. To be certain of an 
adequate and dependable supply of high 
quality wood heel blocks, we suggest 
that your requirements be made known 
at an early opportunity. 


FRED W. MEARS HEEL COMPANY, INC. 
GENERAL OFFICES: 2 SOUTH BROADWAY, LAWRENCE, MASS, 
Plants at Troy, Mo. © St. Louis, Mo. * So. Charleston, Ohio * Erving, Mass. « Conway, New Hampshire 
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America's Style Leaders 

in every price range count 
on Mears wood heel 
blocks for dependability 
of performance. 














period. The company also maintains 
sales offices in Cincinnati and Mil- 
waukee, 


Wisconsin 


® The Kickerinos division of Marilyn 
Shoe Co., Inc., Milwaukee, has been 
given two awards for its national 
magazine advertising. Awards were 
given by the National Advertising 
Agency Network which conducts an 
annual creative advertising contest. 
® Mason Shoe Mfg. Co. of Chip- 
pewa Falls has signed stipulations 
with the Federal Trade Commission to 
refrain from advertising that its shoes 
are good for health purposes. 


Person to Person 


® Steven J. Carroll has been named 
manager of Field & Flint Co.’s retail 
outlet in New York City.. 


® Richard Kaltenbacher of Seton 
Leather Co., Newark, N. J. tanner, 
and his wife left on June 19th for an 
extended business and vacation trip 
abroad. First stop is England where 
they will visit shoe manufacturers 
there. They will also visit the trade 
in France, Switzerland and Belgium. 
Seton has a considerable export busi- 
ness in patent and glove-finish leathers 
and has sales agents located over Eu- 
rope. The Kaltenbachers will return 























Leather Finishes 


uality leather finish is one of the prime ingredients that 
contributes to the art of making fine leather. 
Many years of experience together with paitormly high 


standards of production have helped to give HYDRODI 


E its 


respected position in the leather industry. 


The producers of HYDRODITE invite you to make use of 
their research laboratory and technical staff. 


BRANCHES: Drexel Bldg., Philadelphia; 
Union, N. J.; Salem, Mass. 


A. J. & J. 0. PILAR 
Leather Finish Specialists 


CHAPEL ST. 


& LISTER AVE., 


NEWARK, N. J. 
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to the U. S. shortly before the Leather 
Show in Aug. 


® Henry S. Curtis has been pro- 
moted to the post of manager of pro- 
duction and engineering of the Dia- 
mond Alkali Organic Chemicals Divi- 
sion, Inc., at Cleveland, O. Charles 
H. Kolker has resigned the post. 


© Ted Cohen has been appointed 
general sales manager of Rockettes 
Footwear Corp., Inc., Newmarket, 
N. H., shoe manufacturer. He suc- 
ceeds Herman L. Shaw who resigned 
recently. Cohen will make his head- 
quarters in the Marbridge Bldg., New 
York City. He was previously general 
sales manager of Saksplan, Inc., and 
has a wide merchandising experience. 





Canadian 
Notes 


® Toronto Slipper Mfg. Co., Ltd., 
Toronto slipper manufacturer, is re- 
ported to have called a meeting of 
creditors. 





®@ The latest nationwide survey of 
the leather boots and shoes industry 
reveals 21,130 employes at April 1 
with average weekly salaries and wages 
rising to $40.74 against $40.63 on 
March 1 and $38.48 last year on this 
date. Average hourly earnings rose 
to 91.2¢ against 90.7c on March 1 
and 86.4c on April 1 last year, with 
average hours being 42.4, 42.0 and 
42.0 respectively on these dates. 


® Bankruptcies in the boots and 
shoes trade across Canada declined 
sharply to only three failures in first 
quarter of 1953 compared with seven 
in 1952. This year’s failures included 
two in Quebec and one in Ontario. 


@ Melgreen Shoe Corp., Ltd., Ham- 
ilton, Ont., has been sold under the 
Bulk Sales Act of Ontario. 


® Retail sales of shoes across the na- 
tion advanced 5.1% in dollar volume 
during first four months of 1953 com- 
pared with same period of 1952. Gains 
ranged from 12% in Maritime Prov- 
inces to loss of 0.9% in Manitoba. 
Elsewhere stores in all provinces 
showed gains this year. 

Such sales rose 26.2% in April over 
March but dropped 3.1% compared 
with April a year ago. Of the es- 
timated $9,555,000 sales of shoes in 
April, independent dealers obtained 
$5,843,000 and chains $3,712,000. 
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©€Whiy should you give blood? 
Ask me—I ought to know. I fought in 
Korea. But since then I’ve been through 
the biggest battle of all—the battle for life itself. 
And it was blood—and blood alone—that saved 
me. Don’t know when I'll be in a position to start 
repaying my debt by giving some blood of my 
own. But I will—some day. You can count on it!” 


Ai kinds of people give blood—for all kinds of reasons. 
But every reason for giving blood is a special reason . . . just ay 
as every American life that can be saved at any time and at 
any place . . . is special. So whatever your reason for giving 
blood, this you can be sure of: Whether it goes to a combat 
area, a local hospital, or for Civil Defense needs—this priceless, 
painless gift will some day save an American life! 








Give Blood Now 


CALL YOUR RED CROSS TODAY! 
NATIONAL BLOOD PROGRAM 
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Business Executives! 





y Check These Questions! 


If you can answer “‘yes”’ to most 


of them, you—an 


your com- 


pany—are doing a needed job 
for the National Blood Program. 


JODO be ee 


Have you given your em: 
nloyees time off to make 
lood donations? 


Has your company given 
any recognition to donors? 


Do you have a Blood Do- 
nor Honor Roll in your 
company ? 


Have you arranged to have 
a Bloodmobile make regu- 
lar visits? 


Has your management en- 
dorsed the local Blood 
Donor Program? 


Have you informed em. 
y , 

ployees of your company’s 

plan of co-operation? 


Was this information 
given through Plant Bul- 
letin or House Magazine? 


Have you conducted a 
Donor Pledge Campaign 
in your company? 


Have you set up a list of 
volunteers so that effi- 
cient plans can be made 
for scheduling donors? 


Remember, as long as a single 
pint of blood may mean the dif- 
ference between life and death 


for any American. . 
for blood is urgent! 


. the need 
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X-DISEASE 
(Concluded from Page 9) 


ognized in cattle hides at the time of 
curing. 

We obtained cuttings of salt-cured 
hides which had extensive lesions of 
hyperkeratosis. The hide looks like 
the animal had some form of mange. 
There were denuded areas about the 
size of a dime to a half dollar. They 
were irregular in outline and in some 
cases they fused with each other. The 
neck is the first area in the hide to 
show the effect of the disease. It 
then spreads to other areas. 

Figure 6 is a photograph of a 
cutting from the shoulder area of 
one of these hides. Along the border 
the denuded thickened and crusted 
areas are plainly visible. This is 
what the tanner can look for in cured 
stock. 

The wrinkling of the hide which 
in X-Disease is very pronounced is 
visible in this shoulder cutting. The 
flaky material on the hair is the ex- 
cess epidermis or skin, hyperkerato- 
sis. 

In Figure 7 we show a photograph 
of a side of leather made from an 
animal with moderately advanced 
X-Disease. 

The grain is rough, with involved 
areas in the neck, shoulder and up- 


per belly regions. These defects are 
too deep to be removed by buffing. 
The area within the white frame is 
shown in Figure IX under high mag- 
nification. Here the cracked epider- 
mis is most apparent. This has the ap- 
pearance of an animal which had a 
skin disease and scratched itself 
badly. It also has the appearance of 
a poorly-cured hide, which is what 
it is, because the excess epidermis 
further slows the penetration of brine 
into the grain surface of the hide. 

Figure 8 is a photograph of a 
piece of sole leather from an area of 
X-Disease. The mechanical work of 
the beam house in removing the ex- 
cess epidermis has resulted in the 
removal of much of the epidermis 
and the remains of the hair pockets 
are prominent and fragments of fibers 
from the corium are seen between 
the hair pockets. 

A new cattle disease affecting 
skins and hides has become very 
prevalent in the past decade. The 
percentage of skins and hides is in- 
creasing and while not constant has 
become a serious economic loss to 
the tanner. 

This article is for the purpose of 
acquainting the tanner with this di- 
sease. It would be helpful if tanners 
were to report to the Hide Bureau 
the percentage of such hides being 
received. 


Deaths 
Charles H. O'Neill 


. . » 84, retired shoe manufacturer, 
died suddenly June 18 at his home in 
Brockton, Mass., after having been in 
failing health for some time. A vet- 
eran shoe manufacturer, he formerly 
operated a shoe factory in Holbrook, 
Mass., with his brother, the late E. F. 
O’Neill. He leaves his wife, Helen M.; 
a daughter, a sister, a nephew and five 


nieces. 
_ Allen G. Twombly 

. . . 92, shoe executive, died recently 
at his home in Groveland, Mass. He 
was superintendent for the former 
Chesley and Rugg Co. and had served 
as a superintendent in the local shoe 
industry for many years. He had been 
active in Groveland civic affairs. 


Clarence M. Schmitz 
... 53, shoe machinery executive, died 
suddenly Wednesday, June 17, while 
on vacation in Florida. He was district 
manager of the United Shoe Ma- 
chinery Corp. branch office in Harris- 
burg, Pa., and a trustee of United’s 
Quarter Century Club. Surviving are 
his widow, the former Estelle Peters 
of Chicago, and two sons, Clarence 
M., Jr., and James. 

(Other Deaths on Page 38) 











HEMLOCK - OAK . 
STAINLESS SUMAC . 
QUEBRACHO 


ESTABLISHED 1887 


DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


MANGROVE 
ORDINARY SUMAC 

RAPID TAN “G" 

SPECIAL DIPPING EXTRACTS 


SE. gS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


Have you received your copy of the 
31st Edition of LEATHER AND SHOES’ 


BLUE BOOK 


Over 780 Pages—Eight Parts—Thumb Indexed 
Permanently Bound in Blue and Gold 


Contains 560 separate product listings. Gives detailed 
information on Shoe Manufacturers and Tanners. 


Includes a SHOE BUYERS' INDEX—lists shoe manufac- 

turers by kinds of shoes made and method of manufac- 

ture and a LEATHER BUYERS' INDEX which lists Tan- 
ners by kinds of leather tanned. 


Be sure you get your copy—keep it within reach at all 
times—it will save you time and money. 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Getz Bros. & Company, San Francisco, Calif.; New York City 





The Rumpf Publishing Company 








300 W. ADAMS ST., CHICAGO 6 
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CLASSIFIED ADVERTISING 








Wanted and For Sale 





Cash Buyers of All Grades of 


Animal Hair 


Horse and Cattle Tails 
Horse and Cattle Tail Hair 
Mane Hair — Hog Hair 
KAISER-REISMANN CORP. 
230 Java St., Brooklyn 22, N. Y. 
Telephone: EVergreen 9-1032-3 





Contract Tanning Wanted 


CONTRACT TANNING WANTED, medium 
sized tannery located in Midwest. Want con- 
tract work on vegetable leather, steady op- 
eration. 

Address F-10, 

c/o Leather and Shoes, 
300 W. Adams &t., 
Chicago 6, Ill. 








SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 


E-4 19 Pingry Place, Elizabeth 3, N. J. 
ELizabeth 3-7336 





Commission Agent 


WANTED for Pennsylvania, Maryland and 
Virginia territory, to represent us on our fine 
line of Nylon Mesh and other shoe fabrics for 
men’s, women’s and children’s footwear. 
Please submit detailed information on previous 
experience and lines now being carried. Box 
S-8, c/o Leather and Shoes, 10 High St., Bos- 
ton 10, Mass. 





Lines Wanted 


To all manufacturers selling or desiring to 
sell to the New England Shoe Industry we 
offer aggressive representation. We have ex- 
tensive background in upper leather, sole 
leather, fabrics and synthetics. If your product 
is not receiving the response you feel it should 
receive in this area, we shall be pleased to 
hear from you. Address Box T-5, c/o Leather 
and Shoes, 10 High St., Boston 10, Mass. 


Distributor or Sales Agent 


Wanted for the St. Louis area to take on ex- 
cellent line of Non-Fray Plumpers and com- 
bined fabrics. EXCLUSIVE distributorship 
offered. Address T-3, c/o Leather and Shoes, 
10 High St., Boston 10, Mass. 


Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘‘Help 
Wanted’’ and ‘‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.”’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 


300 W. Adams St. Chicago 6 














Shoe Supplies Line 


Wanted as companion line by active sales 
agent with 20 years of experience in New Eng- 
land shoe factories. Now carrying line of shoe 
adhesives. Will give complete coverage in 
Massachusetts and New Hampshire shoe fac- 
tories. Good following. Available immediately. 
Write Box T-13, Leather and Shoes, 10 High 
Sty, Boston 10, Mass. 


re ian Wented 


WE ARE SEEKING a steady supply from 
manufacturer of worn or rejects in ladies’, 
children’s and men’s shoes. Send details to: 
Goldberg Bros., Exporters, 
103 East Broadway, 
New York 2, N. Y. 
WOrth 4-6518 


. 

Blue Splits For Sale 
TRIMMED AND SORTED for weight and 
grade. Large quantities. Steady supply. Tell us 
what you are making and we will furnish a 
suitable selection. 

Address F-11 
c/o Leather and Shoes, 
300 W. Adams S&t., 
_Caleage | 6, Il. 


aia & Binder Available 


OVERSTOCKED ON 603 High Gloss Lacquer 
and W-4 Orth-o-clear binder. Quantity of same 
can be obtained at reduction. 
Address F-16, 
c/o Leather and Shoes, 
300 W. Adams S8t., 
Chicago 6, I. 


Wanted—Sheepskin Pieces 


WOOL LENGTH ‘'%” and over. Include quan- 
tity and price in reply. 
Address F-19, 
c/o Leather and Shoes, 
300 W. Adams §8t., 
Chicago 6, Il. 








RIVER PLATE 


CORPORATION 
405 LEXINGTON AVE., CHRYSLER BLDG., NEW YORK 
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Wanted 


Light weight finished split pieces, only in 
light colors. Any quantity. Also leather offal 
anything resembling moccasin leather, 4 to 6 oz 
Central Mercantile Co 
742 W. Taylor St 
Chicago, Il 


Mchy. & Equip. Wanted 


WANT TO BUY machinery and equipment for 
complete upper leather tannery. 


FRANK JEROME, 
4020 Bandini Bilvd., 
Los Angeles 23, California 


Die Salesman 


Leading N. E. die manufacturer mfgs. all 
types of shoe dies, desires salesman or repre- 
sentative for New York, Pennsylvania terr!- 
tory. Address Box T-15, c/o Leather and 
Shoes, 10 High St., Boston 10, Mass 





Help Wanted 





Packing Room Man 


Exceptional opportunity for an executive type 
foreman with considerable experience in better 
price shoes. This plant, located in the greater 
Boston area, manufactures about 3000 pairs 
daily, women’s novelty, cemented shoes. Fore- 
man will have complete charge of the room 
from Treers to boxes. State your qualifica- 
tions in detail including age, experience, and 
salary expected. Write Box T-1, c/o Leather 
and Shoes, 10 High St., Boston 10, Mass. 


Wanted 


Fitting Room Department Foreman, capable 
of teaching help and making men’s fine Welt 
shoes. This is a good job and good oppor- 
tunity for the right person. Address Box T-6, 
c/o Leather and Shoes, 10 High S8t., Boston 
10, Mass. 


Sole Leather Tanner 


WANTED: Experienced sole leather tanner 
capable of supervising production of 1200 
hides per day. State all qualifications and 
availability in first reply. 

Address F-17, 

c/o Leather and Shoes, 
10 High 8t., 
Boston 10, Mass. 


OR MOND 


Roller-Non Roller 


yr Bra Base 


SPECIAL MACHINERY FOR 
WELTING ¢o 
RANDS O%%~D 
HEELS rT 


THOMAS BOSTOCK & SONS 
BROCKTON, MASS. 





Leather Chemist 


Leather Finishes Chemist Wanted. Must be 
experienced formulating and applying full fin- 
ishing system on varied leather types. Good 


proposition for right man. Metropolitan New 
York. Reply Box T-14, c/o Leather and Shoes, 
20 Vesey St., New York 7, New. York. 





Situations Wanted 





Tanner and Su uperintendent 
20 YEARS EXPERIE in tanning and 
currying vegetable and chrome belting, sole 
leather, chrome and chrome retan, glove 
leather, lace leather, hydraulic, packing, 
rigging leather, side leather for bag, case, 
strap, also upholstery leather. Best of refer- 
ences. Can go any place. Address F-20, 
c/o Leather and Shoes, 300 W. Adams St., 
Chicago 6, Ill. 





Factory Manager 


WISHES TO RELOCATE. Young, fully experi- 
enced in all phases of management including 
cost analysis, production, quality, purchasing 
and personnel. 

Presently managing a plant producing 4,000 
pairs of women's and children’s welt daily. 

Desires change because of acquisition of con- 
trolling interest by new group. 

Will consider position as General Manager or 


Superintendent. Excellent references can be 
furnished. 

Address F-18, c/o Leather and Shoes, 300 
W. Adams St., Chicago 6, Ill. 





Splitting Machine Operator 


SPLITTING MACHINE OPERATOR desires 
position. Has twenty years’ experience on 
lime, pickle, and bark tan. Can furnish ref- 
erences. Whole hide or side machine. 

Address F-9, 

c/o Leather and Shoes, 
300 W. Adams 8t., 
Chicago 6, Ill. 





Superintendent 


Shoe factory superintendent with exceptionally 
good record seeks change. Knows all shoe- 
making processes and stands ready to show 
that he can improve quality and production. 
Appiy Box T-7, c/o Leather and Shoes, 10 
High St., Boston 10, Mass. 





Stockfitting Foreman 


If you need a man to solve your stockfitting 
problems, I think I am the man you seek. 
Apply Box T-8, c/o Leather and Shoes, 10 
High St., Boston 10, Mass. 





Stitching Room Foreman : 


Experienced and capable stitching room man 
available. Best of references. If interested 
apply Box T-9, c/o Leather and Shoes, 10 
High St., Bostcn 10, Mass. 





Cutting Room Foreman 


Do you need a good cutting room foreman? 
Man of proven ability available. Knows leather 
and fabrics. Apply Box T-10, c/o Leather 
and Shoes, 10 High St., Boston 10, Mass. 





Making Room Foreman 


Man of experience and ability seeks position. 
Knows how to get the work done well and on 
time. Apply Box T-11, c/o Leather and Shoes, 
10 High St., Boston 10, Mass. 





Deaths 


Index to Advertisers 





. shoe manufacturer. 





Harry Scheft 

. . + prominent shoe merchant, died 
suddenly on June 21 at the Newton- 
Wellesley Hospital, Newton. Scheft 
was president of H. Scheft Co., and 
was considered one of New England’s 
outstanding shoe retailers. He had 
recently returned from a tour of 
Europe where he visited shoe factories 
and studied methods of shoe distribu- 
tion. In 1952, he was named “Brand 
Name Retailer of the Year,” an award 
given to the year’s outstanding shoe 
retailer by the Brand Name Founda- 
tion. He was a member of The 
210 Associates, the Boston University 
Board of Trustees, Temple Ohabei 
Shalom and was active in civic and 
fraternal affairs. Surviving are his wife, 
Frances; two sons, William and Theo- 
dore; a daughter, Mrs. Eleanor Riegel- 
haupt; and three sisters. 


Mrs. J. F. McElwain 
. wife of J. Franklin McElwain, 
chairman of the board of J. F. Mc- 
Elwain Co. and Melville Shoe Corp., 
died last week at her home in Cohasset, 


Mass. 
Leon F. Adams 

. 62, leather executive, died June 
20 in Massachusetts Memorial Hospi- 
tal, Boston. Well-known in the New 
England leather industry, he was as- 
sistant purchasing agent for A. C. 
Lawrence Leather Co. of Peabody, 
Mass., for many years. A native of 
Gardner, Mass., he was associated with 
Lawrence Leather for 44 years, of 
which 30 were in sales and the last 
12 in the purchasing department. He 
leaves his wife, Dorothy, and a son, 


Earl. 
Leonard L. Steed 


. 58, leading shoe manufacturing 
executive, died June 16 at Wilson 
Memorial Hospital, Johnson City, 
N. Y., after a short illness. Steed was 
second vice president of Endicott- 
Johnson Shoe Corp., Endicott, N. Y., 
Active in the 
shoe industry for many years, he also 
served as general manager of E-J’s 
Johnson City-Ringhamton, N. Y., di- 
vision, 
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Charles M. Scudder 
. 85, leather executive, died June 
20 in Norwell, Mass., after a brief 
illness. Prominent in the leather in- 
dustry for many years, Scudder was 
associated with United States Leather 
Co. for 45 years before the firm liq- 
uidated its leather interests. He was 
active in Massachusetts Bay yachting 
circles, serving formerly as commo- 
dore of the Hingham Yacht Club and 
was chairman of the Boston Yacht 
regatta committee. Surviving are a 
son, Winthrop, with whom he lived; 
and three daughters. 
(Other Deaths on Page 36) 


Pe tS i 


THE PERFECT SUEDE LEATHER 


AMALGAMATED 





BLACK ANL OL( 


LEATHER and SHOES 


LEATHER 


INC. 


DELAWARE 


co's. 


June 27, 1953 








Here's a smooth, aniline finished, 


sturdy leather. . . tanned the Rueping way 


to withstand long, rugged wear. 
It's TOMAHAWK, an outstanding 


favorite among manufacturers 
STYLE NO. $406 


THE wo. Zieooks, SHOE CO. of America's finest shoes for boys! 


NELSONVILLE, OHIO 


FRED RUEPING LEATHER CO., FOND DU LAC, WISCONSIN, U.S.A. 








in a remarkable 


aremarkable shoe 


THE SCOOP 
by 
Zuckerman ® Fox, Inc. 


NEW YORK 


. a brilliant combination 
of good looks and com- 
fort... with an outstand- 
ing record of ever-increasing 
popularity through the 
seasons. 


leather 
& 


by 
AMERICAN HIDE 
anno LEA’THER COMPANY 


BOSTON, MASS. 

- . + & perennial favorite 
... lustrous... supple... 
beautifully finished ; 
with a recognized ability to 
shape itself to feet, take 
an excellent polish, and 
withstand scuffing. 





